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PART I. FINANCIAL INFORMATION

Item 1.     Financial Statements

THE QUIGLEY CORPORATION AND SUBSIDIARIES
CONDENSED CONSOLIDATED BALANCE SHEETS

 
  June 30, 2009   December 31, 2008  

ASSETS  (unaudited)     
       
Cash and cash equivalents (Note 2)  $ 9,216,569  $ 11,956,796 
Accounts receivable, net of doubtful accounts of $141,257 and $131,162, respectively (Note 2 )   152,811   4,523,519 
Inventory, net (Note 2)   3,099,519   3,001,001 
Prepaid expenses and other current assets   973,974   1,185,113 
Assets held for sale (Note 2)   198,558   - 

          Total current assets   13,641,431   20,666,429 
         
Property, plant and equipment, net of accumulated depreciation of $3,920,181 and $4,869,645, respectively (Note 2)   2,818,165   3,666,748 
         
Other assets   35,454   35,454 
         
  $ 16,495,050  $ 24,368,631 
 

LIABILITIES AND STOCKHOLDERS’ EQUITY       
       
LIABILITIES:       
Accounts payable  $ 170,543  $ 693,839 
Accrued royalties and sales commissions (Note 6)   3,598,987   3,791,519 
Accrued advertising   664,693   1,306,341 
Other current liabilities (Note 5)   1,094,147   803,054 

           Total current liabilities   5,528,370   6,594,753 
         
COMMITMENTS AND CONTINGENCIES  (Note 6)         
         
STOCKHOLDERS’ EQUITY:         
Common stock, $.0005 par value; authorized 50,000,000;
     Issued: 17,575,164 and 17,554,436 shares (Note 7)    8,787    8,777 
Additional paid-in-capital   37,616,184   37,599,405 
Retained earnings (accumulated deficit)   (1,470,132)   5,353,855 
Treasury stock, at cost, 4,646,053 and 4,646,053 shares, respectively   (25,188,159)   (25,188,159)

           Total stockholders’ equity   10,966,680   17,773,878 
         
  $ 16,495,050  $ 24,368,631 
 
 

See accompanying notes to condensed consolidated financial statements
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THE QUIGLEY CORPORATION AND SUBSIDIARIES

CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS
(unaudited)

 
  Three Months Ended   Six Months Ended  
  June 30, 2009   June 30, 2008   June 30, 2009   June 30, 2008  
             
Net sales (Note 2)  $ 1,747,835  $ 2,068,285  $ 5,734,381  $ 7,373,319 
                 
Cost of sales (Note 2)   1,456,763   1,170,379   3,091,098   2,905,895 
                 
Gross profit   291,072   897,906   2,643,283   4,467,424 
                 
Operating costs and expenses:                 

Sales and marketing   792,085   566,273   2,816,240   2,798,514 
Administration   3,742,508   2,029,885   6,032,353   4,538,091 
Research and development   385,832   1,264,824   634,271   2,675,126 

   4,920,425   3,860,982   9,482,864   10,011,731 
                 
Loss from operations   (4,629,353)   (2,963,076)   (6,839,581)   (5,544,307)
                 
Interest and other income   4,433   84,380   15,594   220,645 
                 
Loss from continuing operations before income taxes   (4,624,920)   (2,878,696)   (6,823,987)   (5,323,662)
                 
Income taxes (benefits) (Note 8)   -   -   -   - 
                 
Loss from continuing operations   (4,624,920)   (2,878,696)   (6,823,987)   (5,323,662)
                 
Discontinued operations (Note 3):                 

Gain on disposal of health and wellness operations   -    -   -   736,252 
Income from discontinued operations   -    -   -   139,264 

                 
Net loss  $ (4,624,920)  $ (2,878,696)  $ (6,823,987)  $ (4,448,146)
                 
                 
Basic and diluted earnings per share                 

Loss from continuing operations  $ (0.36)  $ (0.22)  $ (0.53)  $ (0.42)
Income from discontinued operations    -    -    -    0.07 
Net loss  $ (0.36)  $ (0.22)  $ (0.53)  $ (0.35)

                 
Weighted average common shares outstanding                 

Basic and diluted   12,914,395   12,861,800   12,911,389   12,860,616 
 
 

See accompanying notes to condensed consolidated financial statements
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THE QUIGLEY CORPORATION AND SUBSIDIARIES

CONDENSED CONSOLIDATED STATEMENT OF
STOCKHOLDERS’ EQUITY AND COMPREHENSIVE INCOME

(unaudited)
 

           Retained        
        Additional   Earnings        
  Common Stock   Par   Paid-In   (Accumulated   Treasury     
  Shares   Value   Capital   Deficit)   Stock   Total  
                   
Balance at  December 31, 2008   12,908,383  $ 8,777  $ 37,599,405  $ 5,353,855  $ (25,188,159)  $ 17,773,878 
                         
Net loss               (6,823,987)       (6,823,987)
Proceeds from exercise of stock options   20,728   10   16,779           16,789 
Tax benefits from exercise of stock options           33,391           33,391 
Tax benefit allowance           (33,391)           (33,391)
                         
                         
 Balance at June 30, 2009   12,929,111  $ 8,787  $ 37,616,184  $ (1,470,132)  $ (25,188,159)  $ 10,966,680 

 
 

See accompanying notes to condensed consolidated financial statements
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THE QUIGLEY CORPORATION AND SUBSIDIARIES

CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS
(unaudited)

 
  Six Months Ended  
  June 30, 2009   June 30, 2008  
       
Cash flows from operating activities:       

Net loss  $ (6,823,987)  $ (4,448,146)
Adjustments to reconcile net loss to net cash provided by (used in) operating activities:         

         
Depreciation and amortization   311,948   372,642 
(Gain) loss on disposal of assets   (51,810)   27,039 
Sales allowance and provision for bad debts   (152,827)   (391,451)
Inventory valuation provision   (153,772)   (199,725)

         
Changes in operating assets and liabilities:         

Accounts receivable   4,523,535   5,451,466 
Inventory   55,254   390,316 
Accounts payable   (523,296)   (32,656)
Accrued royalties and sales commission   (192,532)   (348,169)
Accrued advertising   (641,648)   (421,190)
Other operating assets and liabilities, net   502,232   (2,042,458)

Net cash used in operating activities   (3,146,903)   (1,642,332)
         
Cash flows from investing activities:         

Capital expenditures   (85,031)   (95,961)
Proceeds from the sale of fixed assets   74,624   16,220 
Proceeds due from the sale of fixed assets   400,294   - 

Net cash flows provided by (used in) investing activities   389,887   (79,741)
         
Cash flows from financing activities:         

Proceeds from exercises of options   16,789   12,044 
Net cash provided by financing activities   16,789   12,044 

         
Net decrease in cash and cash equivalents   (2,740,227)   (1,710,029)
         
Cash and cash equivalents at beginning of period   11,956,796   16,085,282 
         
Cash and cash equivalents at end of period  $ 9,216,569  $ 14,375,253 
         
Supplemental disclosures of cash flow information:         

Interest  paid  $ -  $ - 
Income taxes paid  $ -  $ - 

 
 

See accompanying notes to condensed consolidated financial statements
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The Quigley Corporation and Subsidiaries

Notes to Condensed Consolidated Financial Statements
(unaudited)

 
Note 1 – Organization and Business

The Quigley Corporation (the “Company”), organized under the laws of the state of Nevada, is (i) a manufacturer, marketer and distributor of a diversified range of
homeopathic and health products that are offered to the general public and (ii) engaged in the research and development of potential natural base health products, including but not
limited to prescription medicines along with supplements and cosmeceuticals for human and veterinary use. The Company is organized into three business segments: (i) cold remedy,
(ii) contract manufacturing and (iii) ethical pharmaceutical. For the fiscal periods presented, the majority of the Company’s revenues have come from the Company’s cold remedy
segment.

The Company’s principal cold-remedy product, Cold-EEZEÒ, a zinc gluconate glycine formulation (ZIGG™) is an over-the-counter consumer product used to reduce the
duration and severity of the common cold.   The lozenge form of the product is manufactured by Quigley Manufacturing, Inc. (“QMI”), a wholly owned subsidiary of the Company.

In January 2001, the Company formed an ethical pharmaceutical segment, now known as Quigley Pharma, Inc. (“Pharma”), a wholly owned subsidiary of the Company.  The
result of Pharma’s research and development activity may enable the Company to diversify its operations into the prescription drug market.

On February 29, 2008, the Company sold its wholly owned subsidiary, Darius International, Inc. (“Darius”), the former health and wellness segment of the Company (see
Note 3), to InnerLight Holdings, Inc. (“InnerLight”).  On February 29, 2008, Kevin P. Brogan, the then president of Darius was a significant shareholder of InnerLight. In addition, Mr.
Gary Quigley, an employee and stockholder of The Quigley Corporation and also the brother of Mr. Guy Quigley, the Company’s then Chairman, President and Chief Executive
Officer (as well as a shareholder of The Quigley Corporation), became a significant shareholder of Innerlight either before or shortly after the sale of Darius.  Mr. Gary Quigley was
also a principal of Scandasystems, Ltd., which entered into an agreement to receive royalties from Innerlight.

The results and balances associated with Darius are presented as discontinued operations in the condensed consolidated statements of operations.

Note 2 – Summary of Significant Accounting Policies

Basis of Presentation
The unaudited condensed consolidated financial statements have been prepared in accordance with generally accepted accounting principles for interim financial statements

and within the rules of the Securities and Exchange Commission applicable to interim financial statements and therefore do not include all disclosures that might normally be required
for financial statements prepared in accordance with generally accepted accounting principles.  The accompanying unaudited condensed consolidated financial statements have been
prepared by management without audit and should be read in conjunction with the Company’s consolidated financial statements, including the notes thereto, appearing in the
Company’s Annual Report on Form 10-K for the year ended December 31, 2008. In the opinion of management, all adjustments necessary for a fair presentation of the consolidated
financial position, consolidated results of operations and consolidated cash flows, for the periods indicated, have been made. The results of operations for the three months and six
months ended June 30, 2009 are not necessarily indicative of operating results that may be achieved over the course of the full year.

Effective March 31, 2004, the financial statements include consolidated variable interest entities (“VIEs”) of which the Company is the primary beneficiary (see discussion in
Note 4, “Variable Interest Entity”).  The business activity that gave rise to the VIE accounting was discontinued on March 31, 2008 and therefore this accounting requirement no longer
impacts the financial statements of the Company.
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The Quigley Corporation and Subsidiaries

Notes to Condensed Consolidated Financial Statements
(unaudited)

 
Note 2 – Summary of Significant Accounting Policies - continued

Use of Estimates
The preparation of financial statements and the accompanying notes thereto, in conformity with generally accepted accounting principles, requires management to make estimates and
assumptions that affect reported amounts of assets and liabilities and disclosure of contingent assets and liabilities at the date of the financial statements and reported amounts of
revenues and expenses during the respective reporting periods.  Examples include the provision for bad debt, returns and allowances, inventory obsolescence, useful lives of property
and equipment and intangible assets, impairment of property and equipment and intangible assets, deferred income taxes and assumptions related to accrued advertising.  These
estimates and assumptions are based on historical experience, current trends and other factors that management believes to be relevant at the time the financial statements are
prepared.  Management reviews the accounting policies, assumptions, estimates and judgments on a quarterly basis.  Actual results could differ from those estimates.

The Company is organized into three different but related business segments, (i) cold remedy, (ii) contract manufacturing and (iii) ethical pharmaceutical. When determining
the appropriate sales returns, allowances, cash discounts and cooperative incentive promotion costs (“Sales Allowances”), each segment applies a uniform and consistent method for
making certain assumptions for estimating these provisions that are applicable to each specific segment. Traditionally, these provisions are not material to reported revenues in the
contract manufacturing segment and the ethical pharmaceutical segment does not have any revenues.

Sales Allowances within the cold remedy segment include the use of estimates, which are applied or matched to the current sales for the period presented. These estimates are
based on specific customer tracking and an overall historical experience to obtain an applicable effective rate. Estimates for sales returns are tracked at the specific customer level and
are tested on an annual historical basis, and reviewed quarterly, as is the estimate for cooperative incentive promotion costs.  Cash discounts follow the terms of sales and are taken by
virtually all customers.  Additionally, the monitoring of current occurrences, developments by customer, market conditions and any other occurrences that could affect the expected
provisions for any future returns or allowances, cash discounts and cooperative incentive promotion costs relative to net sales for the period presented are also performed.

Cash Equivalents
The Company considers all highly liquid investments with an initial maturity of three months or less at the time of purchase to be cash equivalents.  Cash equivalents include

cash on hand and monies invested in money market funds. The carrying amount approximates the fair market value due to the short-term maturity of these investments.

Inventory Valuation
Inventory is valued at the lower of cost, determined on a first-in, first-out basis (“FIFO”), or market.  Inventory items are analyzed to determine cost and the market value and,

if appropriate, inventory valuation reserves are established.  The consolidated financial statements include a specific reserve for excess or obsolete inventory of $1,047,031
and $1,200,803 as of June 30, 2009 and December 31, 2008, respectively.  Inventories included raw material, work in progress and packaging, aggregating approximately $775,000
and $975,000 at June 30, 2009 and December 31, 2008, respectively, with the remainder comprising finished goods.
 
Assets Held for Sale
 
During June 2009, the Company concluded the closing of the Company’s Elizabethtown manufacturing facility.   This resulted in the sale of this facility’s machinery and equipment,
the proceeds of which are reflected as a non-trade receivable of $400,294 and included in prepaid expenses and other current assets at June 30, 2009.  In addition, the Company’s
reported assets include Assets Held For Sale in the amount of $198,558 which relate to the Land and Buildings of the Elizabethtown location remaining unsold at June 30,
2009.  These assets have been recorded at their estimated fair value, less estimated costs to sell
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The Quigley Corporation and Subsidiaries

Notes to Condensed Consolidated Financial Statements
(unaudited)

 
Note 2 – Summary of Significant Accounting Policies - continued

As defined in SFAS No. 157, fair value is based on the prices that would be received to sell an asset or paid to transfer a liability in an orderly transaction between market
participants at the measurement date. In order to increase consistency and comparability in fair value measurements, SFAS No. 157 establishes a three-tier fair value hierarchy that
prioritizes the inputs used to measure fair value. These tiers include: Level 1, defined as observable inputs such as quoted prices in active markets; Level 2, defined as inputs other than
quoted prices in active markets that are either directly or indirectly observable; and Level 3, defined as unobservable inputs for which little or no market data exists, therefore requiring
an entity to develop its own assumptions.

 
The fair value of the reported Assets Held For Sale was arrived at through bids generated from interested third party purchasers thereby relating to Level 3 fair value

hierarchy.

Property, Plant  and Equipment
Property, plant and equipment is recorded at cost.  The Company uses a combination of straight-line and accelerated methods in computing depreciation for financial

reporting purposes.  Depreciation expense is computed in accordance with the following ranges of estimated asset lives: building and improvements - twenty to thirty-nine years;
machinery and equipment - five to seven years; computer software - three years; and furniture and fixtures – seven years.

Concentration of Risks
Financial instruments that potentially subject the Company to significant concentrations of credit risk consist principally of cash investments and trade accounts receivable.
 
The Company maintains cash and cash equivalents with several major financial institutions. Due to the nature of the funds maintained by the Company, all fund balances are

completely guaranteed due to the Temporary Guarantee Program for Money Market Funds and the unlimited FDIC coverage available to non-interest bearing transaction
accounts.  The Company will continue to monitor these programs as they contain future expiry dates and to limit the amount of credit exposure with any one financial institution.

 
Trade accounts receivable potentially subject the Company to credit risk.  The Company extends credit to its customers based upon an evaluation of the customer’s financial

condition and credit history and generally does not require collateral. It is not anticipated that any one customer will exceed 10% of net sales in fiscal 2009.  During the six month
periods ended June 30, 2009 and 2008, all of the Company’s net sales for each period were related to domestic markets.

 
The Company’s revenues are currently generated from the sale of the cold remedy products, which approximated 79% and 85% of net sales in the six month periods ended

June 30, 2009 and 2008, respectively.  Net sales of the contract manufacturing segment were approximately 21% and 15% of the Company’s net sales for the six month periods ended
June 30, 2009 and 2008.

 
The primary revenue producing product of the Company’s cold remedy segment is the Cold-EEZEÒ zinc gluconate glycine lozenge product which is available in various

flavors for purchase by the consumer at retail stores.  The Company also produces zinc private label lozenge products for sale to retail customers.  Net sales from zinc lozenge products
accounted for 98.9% and 89.9% of the cold remedy segment net sales for the years ended December 31, 2008 and 2007, respectively.  These zinc lozenge products are manufactured
by QMI.  The constituent raw materials and packaging used in the manufacture and presentation of these items are procured from various sources with additional suppliers having been
identified in the event that alternatives are required.  While the absence of a current raw materials or packaging source may cause short term interruption, identified alternative sources
would fill the Company’s needs in a short time and any transition period would be mitigated by adequate levels of finished product available for sale.  Other products within the cold
remedy segment such as Cold-EEZEÒ Sugarfree tablets, Kids-EEZEÒ Chest Relief and Immune Support Complex 10 are manufactured for the Company by third party contract
manufacturers and while currently purchased from single sources do not constitute a material revenue risk to the Company if product availability was jeopardized.
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The Quigley Corporation and Subsidiaries

Notes to Condensed Consolidated Financial Statements
(unaudited)

 
Note 2 – Summary of Significant Accounting Policies - continued

Long-lived Assets
The Company reviews its carrying value of its long-lived assets with definite lives whenever events or changes in circumstances indicate that the carrying amount of the

assets may not be recoverable.  When indicators of impairment exist, the Company determines whether the estimated undiscounted sum of the future cash flows of such assets is less
than their carrying amounts.  If less, an impairment loss is recognized in the amount, if any, by which the carrying amount of such assets exceeds their respective fair values.  The
determination of fair value is based on quoted market prices in active markets, if available, or independent appraisals; sales price negotiations; or projected future cash flows discounted
at a rate determined by management to be commensurate with the Company’s business risk.  The estimation of fair value utilizing discounted forecasted cash flows includes significant
judgments regarding assumptions of revenue, operating and marketing costs; selling and administrative expenses; interest rates; property and equipment additions and retirements;
industry competition; and general economic and business conditions, among other factors.

At December 31, 2008, the Company recorded an impairment charge of $200,000, relative to inventory and a charge of $100,000 relative to land and building assets of the
Company’s Elizabethtown manufacturing facility.  Both amounts were a  component of cost of sales and the charges were necessary, due to adverse profit margins related to the hard
candy business.  As of June 30, 2009, at which time the Elizabethtown manufacturing facility was closed, the related impairment charge of $100,000 is reported as a reduction to the
book value of the land and building asset of that location’s remaining asset.  The land and building are reported as an asset held for sale at June 30, 2009.

Revenue Recognition
Sales are recognized at the time ownership is transferred to the customer, which for the cold remedy segment is the time the shipment is received by the customer and for the

contract manufacturing segment, when the product is shipped to the customer.  Sales are reduced for trade promotions, estimated sales returns, cash discounts and other allowances in
the same period as the related sales are recorded. The Company makes estimates of potential future product returns and other allowances related to current period sales. The Company
analyzes historical returns, current trends, and changes in customer and consumer demand when evaluating the adequacy of the Sales Allowances.

Currently, the Company does not impose a period of time within which product may be returned.  All requests for product returns must be submitted to the Company for pre-
approval.  The main components of the Company’s returns policy are: (i) the Company will accept returns that are due to damaged product that is un-saleable and such return request
activity fall within an acceptable range, (ii) for products of the Company that have reached or exceeded designated expiration dates, (iii) in the event that the Company discontinues a
product, the customer will have the right to return only such item that it purchased directly from the Company.  The Company will not accept return requests pertaining to customer
inventory “Overstocking” or “Resets”.   The Company will only accept return requests for product in its intended package configuration.  The Company reserves the right to terminate
shipment of product to customers who have made unauthorized deductions contrary to the Company’s Return Policy or pursue other methods of reimbursement. The Company
compensates the customer for authorized returns by means of a credit applied to amounts owed or to be owed and in the case of discontinued product only, also by way of an
exchange.  The Company does not have any significant product exchange history.
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The Quigley Corporation and Subsidiaries

Notes to Condensed Consolidated Financial Statements
(unaudited)

 
Note 2 – Summary of Significant Accounting Policies - continued

The financial statements include Sales Allowances of $1,793,102 for future sales returns and $283,639 for other allowances as of June 30, 2009 and $1,427,045 for future
sales returns and $280,973 for other allowances as of December 31, 2008.  Additionally, the allowance for doubtful accounts of $141,257 and $131,162 at June 30, 2009 and
December 31, 2008, respectively include an estimate of the uncollectability of the Company’s accounts receivable.

Operating expenses
The Company has agreements with a major national sales brokerage firm under which this brokerage firm sells the Company’s products to our retail customers.  The

compensation and related costs for the brokerage firm are classified as selling expenses.

Shipping and Handling
Product sales relating to the cold remedy and contract manufacturing segments include shipping and handling charges to the purchaser as part of the invoiced price and these

charges are classified as sales.  In all cases shipping and handling costs related to these sales are recorded as cost of sales.

Stock Compensation
The Company recognizes all share-based payments to employees, including grants of employee stock options, as compensation expense in the financial statements based on

their fair values.     Fair values of stock options are determined through the use of the Black-Scholes option pricing model.  The compensation cost is recognized as an expense over the
requisite service period of the award, which usually coincides with the vesting period.

Stock options and warrants for purchase of the Company’s common stock have been granted to both employees and non-employees since the date the Company became
publicly traded.  Options and warrants are exercisable during a period determined by the Company, but in no event later than ten years from the date granted.  No stock options or
warrants to purchase the Company’s common stock has been granted since January 1, 2006.  As a consequence, there is no stock compensation expense for the three months or six
month periods ended June 30, 2009 or 2008, respectively.

Advertising and Incentive Promotions
Advertising and incentive promotion costs are expensed within the period in which they are utilized. Advertising and incentive promotion expense is comprised of (i) media

advertising, presented as a component of sales and marketing expense; (ii) cooperative incentive promotions and coupon program expenses, which are accounted for as a component of
net sales; and (iii) free product, which is accounted for as a component of cost of sales.  Advertising and incentive promotion costs incurred for the three month periods ended June 30,
2009 and 2008 were $212,036 and $461,937, respectively.  Advertising and incentive promotion costs incurred for the six month  periods ended June 30, 2009 and 2008 were
$2,448,918 and $2,934,698, respectively.  Included in prepaid expenses and other current assets was $39,998 and $241,971 at June 30, 2009 and December 31, 2008, respectively,
relating to prepaid advertising and promotion expenses.

Research and Development
Research and development costs are charged to operations in the period incurred. Research and development costs for the three month periods ended June 30, 2009 and 2008

were $385,832 and $1,264,824, respectively.  Research and development costs for the six month cost for the periods ended June 30, 2009 and 2008 were $634,271 and $2,675,126,
respectively.  Research and development costs are principally related to Pharma’s study activities and costs associated with the development of potential ethical pharmaceuticals and
other related products.
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The Quigley Corporation and Subsidiaries

Notes to Condensed Consolidated Financial Statements
(unaudited)

 
Note 2 – Summary of Significant Accounting Policies - continued

The three months and six months ended June 30, 2009 reported reduced research and development cost as compared to the three month and six months ended June 30, 2008 as
a result of the completion of the Phase IIb study for QR-333 Diabetic Peripheral Neuropathy in November 2008 and a subsequent slowdown in related spending pending the
availability of the final results of the study which were announced by the Company on July 22, 2009.

Income Taxes
The Company utilizes the asset and liability approach which requires the recognition of deferred tax assets and liabilities for the future tax consequences of events that have

been recognized in the Company’s financial statements or tax returns. In estimating future tax consequences, the Company generally considers all expected future events other than
enactments of changes in the tax law or rates.  Until sufficient taxable income to offset the temporary timing differences attributable to operations and the tax deductions attributable to
option, warrant and stock activities are assured, a valuation allowance equaling the total deferred tax asset is being provided (see Note 8).

The Company utilizes a two-step approach to recognizing and measuring uncertain tax positions.   The first step is to evaluate the tax position for recognition by determining
if the weight of available evidence indicates that it is more likely than not that the position will be sustained on audit, including resolution of related appeals or litigation processes, if
any. The second step is to measure the tax benefit as the largest amount which is more than fifty percent likely of being realized upon ultimate settlement.

As a result of the Company’s continuing tax losses, the Company has recorded a full valuation allowance against a net deferred tax asset.  Additionally, the Company has not
recorded a liability for unrecognized tax benefits.

The tax years 2005-2008 remain open to examination by the major taxing jurisdictions to which the Company is subject.

Fair Value of Financial Instruments 
Cash and cash equivalents, accounts receivable and accounts payable are reflected in the consolidated financial statements at carrying value which approximates fair value

because of the short-term maturity of these instruments.

Recently Issued Accounting Standards
In September 2006, the Financial Accounting Standards Board (“FASB”) issued Statement of Financial Accounting Standards No. 157, “Fair Value Measurements” (“SFAS

157”). SFAS 157 defines fair value, establishes a framework for measuring fair value in generally accepted accounting principles and expands disclosures about fair value
measurements.  SFAS 157 is effective for fiscal years beginning after November 15, 2007 and interim periods within those fiscal years.  The adoption of this standard has not had a
significant impact on the Company’s consolidated financial position, results of operations or cash flows.

In December 2007, the FASB issued Statement of Financial Accounting Standard No. 160, “Noncontrolling Interests in Consolidated Financial Statements — an amendment
of ARB No.  51” (“SFAS 160”). SFAS 160 establishes accounting and reporting standards for the non-controlling interest in a subsidiary and for the retained interest and gain or loss
when a subsidiary is deconsolidated. This statement is effective for financial statements issued for fiscal years beginning on or after December 15, 2008 with earlier adoption
prohibited. The adoption of this standard has not had a significant impact on the Company’s consolidated financial position, results of operations or cash flows.
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Note 2 – Summary of Significant Accounting Policies - continued

In May 2008, the FASB issued SFAS No. 162, The Hierarchy of Generally Accepted Accounting Principles (“GAAP”).  SFAS 162 identifies the sources of accounting
principles and the framework for selecting the principles to be used in the preparation of financial statements of nongovernmental entities that are presented in conformity with
GAAP.  SFAS 162 directs the GAAP hierarchy to the entity, not the independent auditors, as the entity is responsible for selecting accounting principles for financial statements that
are presented in conformity with GAAP.  SFAS 162 is effective 60 days following the SEC’s approval of PCAOB Auditing Standard No. 6, Evaluating Consistency of Financial
Statements (AS/6). The adoption of FASB 162 is not expected to have a material impact on the Company’s financial position.

In April 2009, the FASB issued FSP No. FAS 157-4, “Determining Fair Value When the Volume and Level of Activity for the Asset or Liability Have Significantly Decreased
and Identifying Transactions That Are Not Orderly”  (“FSP FAS 157-4”), which clarifies the application of SFAS 157 when there is no active market or where the price inputs being
used represent distressed sales. Additional guidance is provided regarding estimating the fair value of an asset or liability (financial and nonfinancial) when the volume and level of
activity for the asset or liability have significantly decreased and identifying transactions that are not orderly. FSP FAS 157-4 is effective for interim and annual periods ending after
June 15, 2009.  The adoption of FASB 157-4 is not expected to have a material impact on the Company’s financial position.

In June 2009, the FASB issued SFAS No. 165, “Subsequent Events” (“SFAS 165”). Prior to SFAS 165, the authoritative guidance for subsequent events was previously
addressed only in U.S. auditing standards. SFAS 165 establishes general standards of accounting for and disclosure of events that occur after the balance sheet date but before financial
statements are issued or are available to be issued and requires the Company to disclose the date through which it has evaluated subsequent events and whether that was the date the
financial statements were issued or available to be issued. SFAS 165 does not apply to subsequent events or transactions that are within the scope of other applicable GAAP that
provide different guidance on the accounting treatment for subsequent events or transactions.   The Company has adopted SFAS 165 for the period ended June 30, 2009.  As a
consequence of the adoption of SFAS 165, the Company has evaluated subsequent events relating to the three months and six months ended June 30, 2009 through to and including
August 14, 2009, the date of issue of the Company’s Condensed Consolidated Financial Statements.

In June 2009, the FASB issued SFAS No. 168, “The FASB Accounting Standards CodificationT M and the Hierarchy of Generally Accepted Accounting Principles – a
replacement of FASB Statement No. 162”  (“SFAS No. 168”).  SFAS No. 168 sets forth the authoritative U.S. generally accepted accounting principles to be applied by
nongovernmental entities on a going-forward basis.  However, SFAS No. 168 is anticipated to only result in a change of accounting standards for nonpublic entities  that have not
previously applied the revenue recognition provisions of AICPA Technical Inquiry Service Section 5100.  The Company does not anticipate that SFAS No. 168 will have a material
effect on its consolidated results of operations or financial condition.

Note 3 – Discontinued Operations

On February 29, 2008, the Company sold Darius to InnerLight Holdings, Inc.  Darius was formed by the Company as a wholly own subsidiary in 2000 to introduce new
products to the marketplace through a network of independent distributor representatives.  Darius marketed health and wellness products through its wholly-owned subsidiary,
Innerlight, Inc.  The terms of the sale agreement included a cash purchase price of $1,000,000 by InnerLight Holdings, Inc. for the stock of Darius and its subsidiaries without
guarantees, warranties or indemnifications.  For the three months ended March 31, 2008, the Company recorded a gain on the disposal of Darius of $736,252 and classified the results
of operations of Darius as discontinued operations.
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Note 3 – Discontinued Operations - continued

Darius’ net sales for the period January 1, 2008 until date of disposal on February 29, 2008, were $2,188,815.  Net income for the period January 1, 2008 until date of disposal
on February 29, 2008 was $139,264.  Results of operations for Darius in fiscal 2008 are presented as discontinued operations in the Condensed Consolidated Statements of Operations
and Cash Flows.

Note 4 – Variable Interest Entity

In December 2003, the FASB issued FASB Interpretation No. 46 (revised December 2003), Consolidation of Variable Interest Entities (FIN 46R), to address certain
implementation issues.  FIN 46R varies significantly from FASB Interpretation No. 46, Consolidation of Variable Interest Entities (“VIE”) (FIN 46), which it supersedes.  FIN 46R
requires the application of either FIN 46 or FIN 46R by “Public Entities”  to all  Special  Purpose  Entities (“SPEs”) at  the  end  of the first interim or annual reporting period ending
after December 15, 2003.  FIN 46R is applicable to all non-SPEs created prior to February 1, 2003 by Public Entities that are not small business issuers at the end of the first interim or
annual reporting period ending after March 15, 2004.  Effective March 31, 2004, the Company adopted FIN 46R for VIE’s formed prior to February 1, 2003.  The Company had
determined that Scandasystems, a related party, qualified as a variable interest entity and the Company consolidated Scandasystems beginning with the quarter ended March 31,
2004.  Due to the fact that the Company had no long-term contractual commitments or guarantees, the maximum exposure to loss was insignificant.

The Company has determined that the conditions that applied in the past giving rise to the application of FIN 46R to the relationship between the Company and
Scandasystems no longer apply.  Therefore, effective with quarter ended March 31, 2008, Scandasystems balances are no longer consolidated with the Company’s financial results and
balances.

Note 5 – Other Current Liabilities

At June 30, 2009 and December 31, 2008, included in other current liabilities are accrued compensation of $243,983 and $215,350, respectively.

Note 6 – Commitments and Contingencies

The Company maintained a separate representation and distribution agreement relating to the development of the zinc gluconate glycine product formulation.  In return for
exclusive distribution rights, the Company agreed to pay the developer a 3% royalty and a 2% consulting fee based on sales collected, less certain deductions, throughout the term of
this agreement, which expired in May 2007.  However, the Company and the developer are in litigation and as such no potential offset from such litigation for these fees have been
recorded.

On July 2, 2008, the Company entered into an agreement with Dr. Richard Rosenbloom, Executive Vice President and Chief Operating Officer of Pharma, whereby the
Company agreed to compensate Dr. Rosenbloom for assigning, to the Company, the entire right, title and interest in and to Dr. Rosenbloom’s concepts and/or inventions made prior to
the date he became an employee of The Quigley Corporation.  In consideration of, and as full compensation for, the covenants made in the agreement, the Company agreed to pay Dr.
Rosenbloom compensation in the amount of five percent (5%) of net sales collected, less certain deductions, of royalty-bearing products.  There have been no sales derived from
royalty-bearing products to date.  As a consequence, the Company has not incurred or paid any compensation under this agreement.
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Note 6 – Commitments and Contingencies - continued
 

In July 2008, the Company entered into an agreement with a vendor to purchase a minimum amount of product, over a three year period in its capacity as an exclusive
reseller, marketer and distributor of a cough and cold product incorporating a patented, proprietary delivery system.  This agreement was amended in July 2009 resulting in (i) a
reduction in the term of the agreement, (ii) reduction of the exclusivity coverage and (iii) an adjustment to the remaining purchase commitment to approximately $964,000 over the
term of the contract.

Certain operating leases for office and warehouse space maintained by the Company resulted in rent expense for the three month periods ended June 30, 2009 and 2008 of
$11,300 and $13,966, respectively.  Rent expense for the six month periods ended June 30, 2009 and 2008 were $29,752 and $27,659, respectively.  The Company has estimated future
obligations over the next five years, including the remainder of 2009, as follows:
 

Year  
Research and 
Development   

Property and
Other Leases   Advertising   

Product and
Other Purchases   Total  

2009  $ 151,000  $ 2,772  $ 285,000  $ 460,683  $ 899,455 
2010   -   -   650,000   866,221   1,516,221 
2011   -   -   -   -   - 
2012   -   -   -   -   - 
2013   -   -   -   -   - 
Total  $ 151,000  $ 2,772  $ 935,000  $ 1,326,904  $ 2,415,676 

 
Additional research and development and advertising costs are expected to be incurred during the remainder of  fiscal 2009.

In April 2009, a group of shareholders in the Company, including Mr. Ted Karkus, (the “Karkus Group”) filed with the Securities and Exchange Commission a preliminary
Proxy Statement proposing an alternative slate of board of directors for the Company (the “Alternative Ballot”)  to the slate nominated by the Company’s incumbent Board of Directors
(the “Incumbent Ballot”) for vote at the May 20, 2009 annual meeting of  stockholders, (“Annual Meeting”).

Stockholders of the Company were solicited by both the Company and the Karkus Group (the “Proxy Contest”) to support either the Incumbent Ballot or the Alternative
Ballot prior to the Company’s Annual Meeting.

As a consequence of the Proxy Contest, the Company was involved in three litigation matters during the three months ending June 30, 2009 in the Unites States District Court
for the Eastern District of Pennsylvania.   In The Quigley Corporation v. Karkus, et al., No.09-1725, and The Quigley Corporation v. Karkus, et al., 09-2438, the Company sought
injunctive relief in federal court based on claims under the Securities Exchange Act of 1934 and rules promulgated thereunder.  In both cases, the court denied the relief requested
following expedited proceedings. Both cases have been dismissed voluntarily. In the third matter, Karkus v. The Quigley Corporation, et al., No. 09-2239, Mr. Karkus sued the
Company and its former Chief Executive Officer asserting violations of the Securities Exchange Act of 1934 and for alleged breach of fiduciary duty. This case, too, has been
dismissed voluntarily.

As a consequence of the outcome of the Annual Meeting and the decision of the court, the slate of directors nominated pursuant to the Alternative Ballot was elected to the
Board of Directors of the Company.   
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Note 7 – Transactions Affecting Stockholders’ Equity

Stockholder Rights Plan
On September 8, 1998, the Company’s Board of Directors declared a dividend distribution of Common Stock Purchase Rights (individually, a “Right” and collectively, the

“Rights”), thereby creating a Stockholder Rights Plan (the “Plan”).  The dividend was payable to the stockholders of record on September 25, 1998.  Each Right entitles the stockholder
of record to purchase from the Company that number of common shares having a combined market value equal to two times the Rights exercise price of $45.  The Rights are not
exercisable until the distribution date, which will be the earlier of a public announcement that a person or group of affiliated or associated persons has acquired 15% or more of the
outstanding common shares, or the announcement of an intention by a similarly constituted party to make a tender or exchange offer resulting in the ownership of 15% or more of the
outstanding common shares.  The dividend has the effect of giving the stockholder a 50% discount on the share’s current market value for exercising such right. In the event of a
cashless exercise of the Right, and the acquirer has acquired less than 50% beneficial ownership of the Company, a stockholder may exchange one Right for one common share of the
Company.  The final expiration date of the Plan was September 25, 2008, prior to the amendment.

On May 23, 2008, the Company entered into an amendment ("Amendment No. 1") to the Rights Agreement, dated as of September 15, 1998, between the Company and
American Stock Transfer & Trust Company (the "Rights Agreement") dated as of May 20, 2008, pursuant to which the term of the Rights Agreement was extended until September 25,
2018.  In addition, Amendment No. 1 added a provision pursuant to which the Company's Board of Directors may exempt from the provisions of the Rights Agreement an offer for all
outstanding shares of the Company's common stock that the directors determine to be fair and not inadequate and to otherwise be in the best interests of the Company and its
stockholders, after receiving advice from one or more investment banking firms.

Stock Repurchase Plan
Since the inception of a stock buy-back program in January 1998, the Board of Directors has subsequently increased the number of common shares repurchase authorization

on five occasions, for a total authorized buy-back of 5,000,000 shares or approximately 38% of the previous common shares outstanding.  The  common shares acquired under the buy-
back program are reflected as treasury stock and are available for general corporate purposes.  From the initiation of the stock buy-back program until June 30, 2009, 4,159,191 shares
of the Company’s common stock were repurchased at a cost of $24,042,801, or an average cost of $5.78 per share.  No common shares were repurchased during fiscal 2008 or the six
months ended June 30, 2009.

For the six months ended June 30, 2009 and 2008, the Company derived net proceeds of $16,541 and $12,020, respectively, as a consequence of the exercise of options to
acquire 20,728 and 11,000, shares, respectively, of the Company’s common stock.

Note 8 – Income Taxes

The Company accounts for income taxes in accordance with SFAS No. 109, “Accounting for Income Taxes.” Under SFAS No. 109, deferred tax assets and liabilities are
computed based on the difference between the financial statement and income tax bases of assets and liabilities using the enacted marginal tax rate.  SFAS No. 109 requires that the net
deferred tax asset be reduced by a valuation allowance if, based on the weight of available evidence, it is more likely than not that some portion or all of the net deferred tax asset will
not be realized.  The Company has further adopted the provisions of Interpretation No. 48 (“FIN 48”), “Accounting for Uncertainty in Income Taxes – An interpretation of FASB
Statement No. 109.”  As required by FIN 48, the Company recognizes the financial statement benefit of a tax position only after determining that the relevant tax authority would more
likely than not sustain the position following an audit.  For tax positions meeting the more-likely-than-not threshold, the amount recognized in the financial statements is the largest
benefit that has a greater than  50  percent  likelihood  of  being  realized  upon  ultimate  settlement  with  the  relevant  tax  authority.  The Company’s assessments of its tax positions
in accordance with FIN 48 did not result in changes that had a material impact on results of operations, financial condition or liquidity. As of June 30, 2009 and December 31, 2008,
the Company had no unrecognized tax benefits. While the Company does not have any interest and penalties in the periods presented, the Company’s policy is to recognize such
expenses as tax expense.
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Note 8 – Income Taxes - continued
 

The Company files U.S. federal income tax returns with the Internal Revenue Service (“IRS”) as well as income tax returns in various states. The Company may be subject to
examination by the IRS for tax years 2005 through 2008. Additionally, the Company may be subject to examinations by various state taxing jurisdictions for tax years 2005 through
2008. The Company is currently not under examination by the IRS or any state tax jurisdiction.
 

Certain exercises of options and warrants, and restricted stock issued for services that became unrestricted resulted in reductions to taxes currently payable and a
corresponding increase to additional-paid-in-capital for prior years.  In addition, certain tax benefits for option and warrant exercises totaling $6,838,714 are deferred and will be
credited to additional-paid-in-capital when the NOL’s attributable to these exercises are utilized.  Consequently, these NOL’s will not be available to offset current income tax
expense.  The net operating loss carry-forwards that currently approximate $28.6 million for federal purposes will be expiring beginning 2020 through 2029.  Additionally, there are net
operating loss carry-forwards of $27.2 million for state purposes that will be expiring beginning 2018 through 2029.  Until sufficient taxable income to offset the temporary timing
differences attributable to operations, the tax deductions attributable to option, warrant and stock activities and alternative minimum tax credits of $110,270 are assured, a valuation
allowance equaling the total deferred tax asset is being provided.

Note 9 – Earnings (Loss) Per Share

Basic earnings per share is computed by dividing net income or loss to common stockholders by the weighted-average number of shares of the Company’s common stock
outstanding for the period.  Diluted earnings per share reflects the potential dilution that could occur if securities or other contracts to issue common stock were exercised or converted
into common stock or resulted in the issuance of common stock that shared in the earnings of the entity. Diluted earnings per share also utilizes the treasury stock method which
prescribes a theoretical buy-back of shares from the theoretical proceeds of all options and warrants outstanding during the period.  Options and warrants outstanding at June 30, 2009
and 2008 were 1,752,022 and 2,471,000 respectively

Dilutive earnings per share for all periods presented is the same as basic earnings per share due to (i) the inclusion of common stock, in the form of stock options and
warrants (“Common Stock Equivalents”), would have an anti-dilutive effect on the loss per share for the three months and six months ended June 30, 2009 and 2008 or (ii) there were
no Common Stock Equivalents for the respective period.  For the three months ended June 30, 2009 and 2008, there were 241,108 and 301,090 Common Stock Equivalents,
respectively, which were in the money, excluded from the earnings per share computation due to their dilutive effect.  For the six months ended June 30, 2009 and 2008, there were
229,744 and 293,169 Common Stock Equivalents, respectively, which were in the money, excluded from the earnings per share computation due to their dilutive effect.
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Note 9 – Earnings (Loss) Per Share - continued

A reconciliation of the applicable numerators and denominators of the income statement periods presented, as reflects the results of continuing operations, is as follows
(millions, except per share amounts): 

 

  
Three Months

Ended   Six Months Ended   Three Months Ended  Six Months Ended  
  June 30, 2009   June 30, 2009   June 30, 2008   June 30, 2008  
  Loss   Shares  EPS   Loss   Shares  EPS   Loss   Shares  EPS   Loss   Shares  EPS  
                                     
Basic EPS  $(4.6)  12.9  $(0.36) $(6.8)  12.9  $(0.53) $(2.9)  12.9  $(0.22) $(5.3)  12.9  $(0.42)
Dilutives:                                                 
Options/Warrants  -   -   -   -   -   -   -   -   -   -   -   - 
                                                 
Diluted EPS  $(4.6)  12.9  $(0.36) $(6.8)  12.9  $(0.53) $(2.9)  12.9  $(0.22) $(5.3)  12.9  $(0.42)

 
Note 10 – Segment Information

Segments are defined by SFAS No. 131, “Disclosures about Segments of an Enterprise and Related Information,” as components of a company in which separate financial
information is available and is evaluated by the chief operating decision maker, or a decision making group, in deciding how to allocate resources and in assessing performance.

The Company divides its operations into three reportable segments as follows:  (i) cold remedy, whose main product is Cold-EEZEÒ, a proprietary zinc gluconate glycine
lozenge for the common cold; (ii) contract manufacturing, which is the manufacturing services provided to third party customers, and (iii) ethical pharmaceutical, currently involved in
research and development activity to develop patent applications and innovations for potential pharmaceutical products.

The segment operating loss consists of the revenues generated by a segment, less the direct costs of revenue and selling, general and administrative costs that are incurred
directly by the segment.  Unallocated corporate costs include costs related to administrative functions that are performed in a centralized manner that are not attributable to a particular
segment.  These administrative function costs include costs for corporate office support, all office facility costs, costs relating to accounting and finance, human resources, legal,
marketing, information technology and company-wide business development functions, as well as costs related to overall corporate management.
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Note 10 – Segment Information - continued

The following table presents information about reported segments along with the items necessary to reconcile the segment information to the totals reported in the
accompanying consolidated financial statements:
 

For the three  months ended June 30, 2009  
Cold

Remedy   
Contract

Manufacturing   
Ethical

Pharmaceutical   
Corporate &

Other   Total  
Revenues                

Customers-domestic  $ 1,209,379  $ 538,456  $ -  $ -  $ 1,747,835 
                     

Segment operating loss  $ (3,720,120)  $ (369,095)  $ (477,987)  $ (62,151)  $ (4,629,353)
                     
                     

For the six months ended   June 30, 2009  
Cold

Remedy   
Contract

Manufacturing   
Ethical

Pharmaceutical   
Corporate &

Other   Total  
Revenues                     

Customers-domestic  $ 4,541,437  $ 1,192,944  $ -  $ -  $ 5,734,381 
                     
Segment operating loss/profit  $ (5,284,340)  $ (864,100)  $ (854,103)  $ 162,962  $ (6,839,581)
 
 

For the three  months ended June 30, 2008  
Cold

Remedy   
Contract

Manufacturing   
Ethical

Pharmaceutical   
Corporate &

Other   Total  
Revenues                

Customers-domestic  $ 1,532,445  $ 535,840  $ -  $ -  $ 2,068,285 
                     
Segment operating loss  $ (1,138,800)  $ (237,231)  $ (1,425,378)  $ (161,667)  $ (2,963,076)
                     
                     

For the six months ended   June 30, 2008  
Cold

Remedy   
Contract

Manufacturing   
Ethical

Pharmaceutical   
Corporate &

Other   Total  
Revenues                     

Customers-domestic  $ 6,244,579  $ 1,128,740  $ -  $ -  $ 7,373,319 
                     
Segment operating loss  $ (1,956,638)  $ (524,885)  $ (3,004,096)  $ (58,688)  $ (5,544,307)
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Item 2.

General
 

The Quigley Corporation (the “Company”), headquartered in Doylestown, Pennsylvania, is a manufacturer, marketer and distributor of a diversified range of homeopathic and
health products which comprise the cold remedy and contract manufacturing segments.  The Company is also involved in the research and development of potential natural base health
products, including, but not limited to, prescription medicines along with supplements and cosmeceuticals for human and veterinary use.

The Company’s primary business is the manufacture and distribution of over-the-counter cold remedy products to consumers through national chain, regional, specialty and
local retail stores.  One of the Company’s key products in its cold remedy segment is Cold-EEZEÒ, a zinc gluconate glycine product proven in clinical studies to reduce the duration
and severity of the common cold symptoms by nearly half. Cold-EEZEÒ is an established product in the health care and cold remedy market.

The Company divides its operations into three reportable segments as follows:  (i) cold remedy, whose main product is Cold-EEZEÒ, (ii) contract manufacturing, which is the
manufacturing services provided to third party customers, and (iii) ethical pharmaceutical, currently involved in research and development activity to develop patent applications and
innovations for potential pharmaceutical products.   The Company manages each segment separately as a consequence of different marketing, service requirement, research and
development, and distribution strategies for the respective segments.
 

See Note 10 to the Condensed Consolidated Financial Statements included in this report for a description of the operating results for each segment.
 
Recent Developments
 
Proxy Contest

In April 2009, a group of shareholders in the Company, including Mr. Ted Karkus, (the “Karkus Group”) filed with the Securities and Exchange Commission a preliminary
Proxy Statement proposing an alternative slate of board of directors for the Company (the “Alternative Ballot”) to the slate nominated by the Company’s incumbent Board of Directors
(the “Incumbent Ballot”) for vote at the May 20, 2009 annual meeting of stockholders’ (“Annual Meeting”).  The reason for the Karkus Group’s Alternative Ballot was that the Karkus
Group believed it was time for a change in the Company. The Alternative Ballot indicated, among other matters, that over the past three fiscal years, the Company’s management
delivered declining revenues, declining gross and net profits (increasing net losses), declining stockholders’ equity, declining stock price, with excessive compensation paid to the
Company’s  management and their family members.

Stockholders of the Company were solicited by both the Company and the Karkus Group (the “Proxy Contest”) to support either the Incumbent Ballot or the Alternative
Ballot prior to the Company’s Annual Meeting.    The results were certified by the independent director of elections on June 1, 2009, showing that the Alternative ballot received more
votes than the incumbent Ballot.  However, due to litigation initiated by the Company, the election was contested by the Company and made subject to a Standstill Order by a District
Court Judge in the United States District Court for the Eastern District of Pennsylvania.  On Friday, June 12, 2009, the United States District Court for the Eastern District of
Pennsylvania issued a decision and order rejecting the last of the Company’s challenges to the election results of the Annual Meeting.  As a consequence of this decision, the slate of
directors nominated pursuant to the Alternative Ballot was elected to the Board of Directors of the Company.   

On June 12, 2009, Mr. Guy Quigley, Chairman, President and Chief Executive Officer of the Company, resigned his positions with the Company.  Mr. Quigley’s resignation
had been preceded by the resignation of Mr. Charles Phillips, formerly the Executive Vice President and Chief Operating Officer of the Company, effective May 29, 2009.
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Additionally on June 12, 2009, following the seating of the newly elected board of directors of the Company, Mr. Karkus was elected Chairman of the Board of Directors and
the board elected members to its audit committee, compensation committee, and corporate governance and nominating committee.  Subsequently, Mr. Karkus was appointed interim
Chief Executive Officer of the Company effective June 18, 2009.  Effective July 15, 2009, the Company appointed (i) Mr. Karkus as the permanent Chief Executive Officer and (ii)
Mr. Robert V. Cuddihy, Jr. as the Executive Vice President and Chief Operating Officer.

As a consequence of the Proxy Contest between the Incumbent Ballot and the Alternative Ballot, for the three months ended June 30, 2009 the Company charged to
operations approximately $2.4 million in costs associated with the proxy solicitation and related litigation.

Manufacturing Facility Consolidation
The Company’s wholly owned subsidiary, Quigley Manufacturing, Inc. (“QMI”), produces the Cold-EEZE® lozenge products along with performing such operational tasks

as warehousing and shipping the Company’s Cold-EEZE® and other cold remedy products.  Additionally, QMI maintains a United States Food and Drug Administration (“FDA”)
approved facility that engages in contract manufacturing and distribution activities of lozenge-based products for unaffiliated third parties.  QMI also produces and sells therapeutic
lozenges to whole sale and distribution outlets.  On February 2, 2009, the Company announced its intention to close QMI’s hard and organic candy production facility in
Elizabethtown, PA and consolidate its manufacturing operations at its Lebanon, PA facility.  Effective in June 2009, the QMI Elizabethtown facility was closed and as a result QMI
will evaluate opportunities to outsource the production of its organic candy products to third party contract manufacturers.  The QMI Lebanon facility continues its production and
distribution of the Cold-EEZE® brand and other cold remedy products.  Total annualized cost savings to the Company as a result of this consolidation is estimated to be $750,000.

Research and Development
On April 30, 2009, the Company announced preliminary results that the Diabetic Peripheral Neuropathy Phase IIb clinical study demonstrated a significant improvement in

two key measures of distal sensory nerve function in the group treated with its investigational new drug, QR-333. The compound was applied topically to the feet of subjects
suffering from painful diabetic neuropathy and over the course of 12 weeks, significantly improved both maximal conduction velocity and compound sensory amplitude in the sural
nerve.  The mean improvement in nerve conduction velocity exceeded the change considered by thought leaders to be “clinically meaningful” in clinical studies.  The sural nerve
carries sensation from the feet and its pathology is the fundamental cause of foot pain and ultimately foot ulcers and amputation in some diabetic subjects.
 

On July 22, 2009, the Company announced the final results from its Phase IIb double-blind, placebo-controlled, study of topical compound QR-333 for the treatment of
symptomatic diabetic peripheral neuropathy. The study was completed with fewer than expected evaluable patients with the final and comprehensive conclusions revealing that (i) the
compound is safe and well tolerated, and (ii) there were nominal trends, but no statistical differences, between active and placebo groups for the primary and secondary endpoints
measuring efficacy by (a) the reduction of pain, (b) symptomatic improvements, (c) improved quality of life and (d) improved sleep.
 

However, the Company is encouraged by the positive, clinical and statistically significant improvement for efficacy in sural nerve conduction velocity and amplitude
unexpectedly found in a sub-set of the patient population.  Those data may indicate the potential benefit of this compound as a disease modifying agent which, if validated through
additional clinical trials, potentially broadens the therapeutic market opportunity. Additional clinical work would be required and future study considerations might include, a longer
duration period to improve patient compliance as well as an assessment of sural nerve function and measures of distal nerve sensory thresholds in the feet to provide more detail to the
potential for disease modification. There can be no assurance the Company will undertake additional clinical studies or that the results thereof would lead to a marketable product that
can achieve regulatory approvals.
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A preliminary analysis of the lack of adequate primary and secondary end point data indicates that the results may have been attributed to fewer then expected evaluable
patients due to a shortage of drug and a high number of patients terminated early due to a lack of compliance with application and usage protocols.

All required end of study regulatory and reporting documentation and procedures will be completed. The Company will continue to consider licensing, partnering or
collaborative relationship opportunities to further the development and potential commercialization of the QR-333 candidate and other formulations.

Ethical Pharmaceutical
The current activity of the Company’s wholly-owned subsidiary, Quigley Pharma Inc. (“Pharma”), is the research and development of potential natural base health products,

including, but not limited to, prescription medicines along with supplements and cosmeceuticals for human and veterinary use.  Research and development activities focus on the
identification, isolation and direct use of active medicinal substances.  One aspect of Pharma’s research focus is on the potential synergistic benefits of combining isolated active
constituents and whole plant components. The Company searches for new natural sources of medicinal substances from plants and fungi from around the world while also investigating
the use of traditional and historic medicinals and therapeutics.  Pharma is currently undergoing research and development activity in compliance with regulatory requirements. The
Company is in the initial stages of what may be a lengthy process to develop its patent applications into commercial products.  The Company has invested significantly in ongoing
research and development activities.

The pre-clinical development, clinical trials, product manufacturing and marketing of Pharma's potential new products are subject to federal and state regulation in the United
States and other countries.  Obtaining FDA regulatory approval for these pharmaceutical products can require substantial resources and take several years.  The length of this process
depends on the type, complexity and novelty of the product and the nature of the disease or other indications to be treated. If the Company cannot obtain regulatory approval of these
new products in a timely manner or if the patents are not granted or if the patents are subsequently challenged, these possible events could have a material effect on the business and
financial condition of the Company.  The strength of the Company’s patent position may be important to its long-term success.  There can be no assurance that these patents and patent
applications will effectively protect the Company’s products from duplication by others.

The operations of the Company  support  the current research and development expenditures of the ethical pharmaceutical segment.   In addition to the funding from
operations, the Company may in the short and long term raise capital through the issuance of equity securities or secure other financing resources to support such research. Such
funding through equity means would result in the dilution of stockholder ownership in the Company.  Should research activity progress on certain formulations, resulting expenditures
may require substantial financial support and  may necessitate the consideration of alternative approaches such as, licensing, joint venture, or partnership arrangements that meet the
Company’s long term goals and objectives.  Ultimately, should internal working capital be insufficient and external funding methods or other business arrangements
become  unattainable, such eventualities would likely result in the deferral or abandonment of future growth and development relative to current and prospective Pharma formulations.

The Company recently engaged an independent consultant to conduct a thorough review of the entire research and development portfolio of potential products in the Pharma
pipeline.  The Company will wait for this review to be completed before determining the next steps in the development of products such as QR-333 and other product formulations still
under development and/or testing phases.
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Certain Risk Factors

The Company makes no representation that the FDA or any other regulatory agency will grant an Investigational New Drug (“IND”) or take any other action to allow its
formulations to be studied or/and for any granted IND to be marketed.  Furthermore, no claim is made that potential medicine discussed herein is safe, effective, or approved by the
FDA.  Additionally, data that demonstrates activity or effectiveness in animals or in vitro tests do not necessarily mean such formula test compound, referenced herein, will be effective
in humans.  Safety and effectiveness in humans will have to be demonstrated by means of adequate and well controlled clinical studies before the clinical significance of the formula
test compound is known.  Readers should carefully review the risk factors described in other sections of this filing as well as in other documents the Company files from time to time
with the Securities and Exchange Commission.

The Company is subject to federal and state laws and regulations adopted for the health and safety of users of the Company’s products. Cold-EEZE® is a homeopathic remedy
that is subject to regulations by various federal, state and local agencies, including the FDA and the Homeopathic Pharmacopoeia of the United States.

Future revenues, costs, margins, and profits will continue to be influenced by the Company’s ability to maintain its manufacturing availability and capacity together with its
marketing and distribution capability and the requirements associated with the development of Pharma’s potential prescription drugs and other medicinal products in order to continue
to compete on a national and international level.  The business development of the Company is dependent on continued conformity with government regulations, a reliable information
technology system capable of supporting continued growth and continued reliable sources for product and materials to satisfy consumer demand.

Critical Accounting Policies

The preparation of financial statements in conformity with generally accepted accounting principles require management to make estimates and assumptions.  Those estimates
and assumptions affect the reported amounts of assets and liabilities, disclosure of contingent assets and liabilities, and the reported revenues and expenses of the Company.   The
Company’s significant accounting policies are described in Note 2 of Notes to Condensed Consolidated Financial Statements included under Item 1 of this Part I.   However, certain
accounting policies are deemed “critical”, as they require management’s highest degree of judgment, estimates and assumptions.  These accounting estimates and disclosures have
been discussed with the Audit Committee of the Company’s Board of Directors.  A discussion of the Company’s critical accounting policies, the judgments and uncertainties affecting
their application and the likelihood that materially different amounts would be reported under different conditions or using different assumptions are as follows:

Sales Returns and Allowances
The Company is organized into three different but related business segments, cold remedy, contract manufacturing and ethical pharmaceutical. When providing for the

appropriate sales returns, allowances, cash discounts and cooperative incentive promotion costs, each segment applies a uniform and consistent method for making certain assumptions
for estimating these provisions that are applicable to that specific segment. Traditionally, these provisions are not material to net income in the contract manufacturing segment. The
ethical pharmaceutical segment does not have any revenues.
 

23



 
The Quigley Corporation and Subsidiaries
Management’s Discussion and Analysis of

Financial Condition and Results of Operations
 

The primary product in the cold remedy segment, Cold-EEZEÒ, has been clinically proven to reduce the severity and duration of common cold symptoms. Accordingly,
factors considered in estimating the appropriate sales returns and allowances for this product include it being (i) a unique product with limited competitors, (ii) competitively priced,
(iii) promoted, (iv) unaffected for remaining shelf-life as there is no product expiration date, and (v) monitored for inventory levels at major customers and third-party consumption
data.  The Company has recently added new products to the cold remedy segment such as Kids-EEZEÒ Chest Relief, ISC-10 immune product and Organix Organic Cough and Sore
Throat Drops.  Each of these new products do carry shelf-life expiration dates for which the Company aggregates such new product market experience data and updates its sales
returns and allowances estimates accordingly.

Currently, the Company does not impose a period of time within which product may be returned.  All requests for product returns must be submitted to the Company for pre-
approval.  The main components of the Company’s returns policy are: (i) the Company will accept returns  that are due to damaged product that is un-saleable and such return request
activity fall within an acceptable range, (ii) for products of the Company that have reached or exceeded designated expiration dates, (iii) in the event that the Company discontinues a
product, the customer will have the right to return only such item that it purchased directly from the Company.  The Company will not accept return requests pertaining to customer
inventory “Overstocking” or “Resets”.   The Company will only accept return requests for product in its intended package configuration.  The Company reserves the right to terminate
shipment of product to customers who have made unauthorized deductions contrary to the Company’s Return Policy or pursue other methods of reimbursement. The Company
compensates the customer for authorized returns by means of a credit applied to amounts owed or to be owed and in the case of discontinued product only, also by way of an
exchange.  The Company does not have any significant product exchange history.

At June 30, 2009 and December 31, 2008, the Company included reductions to accounts receivable for sales returns and allowances of $1,793,000 and $1,427,000,
respectively, and cash discounts of $73,000 and $150,000, respectively. Additionally, current liabilities at June 30, 2009 and December 31, 2008 include $499,305 and $1,058,962,
respectively, for cooperative incentive promotion costs.

Revenue
Provisions to reduce revenues for cold remedy products include the use of estimates, which are applied or matched to the current sales for the period presented. These

estimates are based on specific customer tracking and an overall historical experience to obtain an effective applicable rate, which is tested on an annual basis and reviewed quarterly
to ascertain the most applicable effective rate. Additionally, the monitoring of current occurrences, developments by customer, market conditions and any other occurrences that could
affect the expected provisions relative to net sales for the period presented are also performed.

A one percent deviation for these consolidated allowance provisions for the three month periods ended June 30, 2009, and 2008 would affect net sales by approximately
$28,000 and $26,000, respectively and the six month periods ended June 30, 2009 and 2008 by approximately $81,000 and $92,000. A one percent deviation for cooperative incentive
promotion allowance provisions for the three month periods ended June 30, 2009 and 2008 would affect net sales by approximately $22,000 and $21,000, respectively, and the six
month periods ended June 30, 2009 and 2008 by approximately $69,000 and $81,000, respectively

Income Taxes
The Company has recorded a valuation allowance against its net deferred tax assets.  Management believes that this allowance is required due to the uncertainty of realizing

these tax benefits in the future.  The uncertainty arises largely due to substantial research and development costs in the Company’s Ethical Pharmaceutical segment.
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Financial Condition and Results of Operations
Results from Operations for the Three months Ended June 30, 2009
as Compared to the Three Months Ended June 30, 2008

Net sales for the three months ended June 30, 2009 decreased by $320,450 to $1,747,835 as compared to $2,068,285 for the three months ended June 30, 2008.   For the three
months ended June 30, 2009, the cold remedy segment reported net sales of $1,209,379 representing a decrease of $323,066, or 21.1%, as compared to net sales for three months ended
June 30, 2008 period of $1,532,445.  The contract manufacturing segment reported net sales to third party customers of $538,456 for the three months ended June 30, 2009 period as
compared to $535,840 for the three months ended June 30, 2008.

The decrease in the cold remedy segment net sales reflects a market-wide decrease in consumer purchases of cold remedy products at retail as reported by a third party data
provider Information Resources, Inc. (“IRI”).  The decrease was also attributed to (i) historic lows in the incidence of colds by consumers and (ii) general economic weakness in the
marketplace and (iii) the Company’s new products have experienced lower net sales than initial estimates and may require additional advertising and promotional support.   In addition
to seasonal factors and weaknesses in the general market and consumer demand, the cold remedy segment sales for the three months ended June 30, 2009 period were also adversely
impacted by unfavorable inventory management programs implemented by retail customers, and an increase in product return estimates due to pending product expiration dates,.  The
increase in estimated sales returns is principally due to the most recent new product additions which carry shelf-life expiration dates such as Kids-EEZEÒ Chest Relief, ISC-10 immune
product and Organix Organic Cough and Sore Throat Drops.  The aggregate reduction to net sales for the three month period ended June 30, 2009 as compared to the three month
period ended June 30, 2008 for these three products was approximately $604,000.  The Company continues to strongly promote its cold remedy products through media and in-store
marketing along with direct-to-the-consumer promotional programs.

Net sales of the contract manufacturing segment reported a small increase of $2,616 for the three months ended June 30, 2009 as compared to the three months ended June 30,
2008.   Contract manufacturing is performed for non-related third party entities to produce lozenge-based products.   Fluctuations in net sales from period-to-period are a consequence
of the manufacturing schedules required by its customers.

Cost of sales for the three months ended June 30, 2009 were $1,456,763 as compared to $1,170,379 for the three months ended June 30, 2008.  Gross margin for the three
months ended June 30, 2009 was 16.7% as compared to 43.4% for the three months ended June 30, 2008, a decrease of 26.7%.  The cold remedy segment’s gross margin for the three
months ended June 30, 2009 was 34.1% compared to 59.8% for the three months ended June 30, 2008, a decrease of 25.7%.  The decreased cold remedy gross margin of 25.7% for the
three months ended June 30, 2009 as compared to the comparable period in 2008, was principally due to the adverse impact to net sales of the unfavorable retail inventory management
programs implemented by retail customers and an increase in product return estimates for non-Cold-EEZEÒ products due to pending product expiration dates along  with charges
related to obsolete inventory.

The contract manufacturing segment contributed a negative impact to 2009 cost of sales, influenced by lower production volume and fixed production costs which are factors
of the seasonality of the Company’s sales activities.

Sales and marketing expense for the three months ended June 30, 2009 increased by $225,812 to $792,085, as compared to $566,273 for the three months ended June 30,
2008. The increase in sales and marketing expense was principally due to an increase in expenditures associated with product promotions and advertising.
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General and administration expense for the three months ended June 30, 2009 increased $1,712,623 to $3,742,508 as compared to $2,029,885 for the three months ended June
30, 2008.  The increase in general and administration expense for the three months ended June 30, 2009 was principally due to the net effects of (i) an increase in stock promotion cost
of approximately $2,400,000, relating to the Proxy Contest, offset by (ii) a decrease in personnel costs of approximately $376,798, principally as a consequence of a decrease in
executive salaries and bonuses along with a decrease in legal costs of $173,969.

Research and development costs during the three months ended June 30, 2009 were $385,832 compared to $1,264,824 for the three months ended June 30, 2008.  The
decrease of $878,992 in research and development costs for the three months ended June 30, 2009 period as compared to the three months ended June 30, 2008 was due to the
completion of the Phase IIb study for QR-333 Diabetic Peripheral Neuropathy in November 2008 and a subsequent slowdown in related 2009 spending pending the availability of the
final results of the study (see above for the results of the study).  Research and development costs are principally related to Pharma’s study activities and costs associated with the
development of potential ethical pharmaceuticals and other related products.

Interest and other income for the three months ended June 30, 2009 were $4,433 as compared to $84,380 for the three months ended June 30, 2008.  The decrease of $79,947
for the three months ended June 30, 2009 as compared to the three months ended June 30, 2008 was  due to the decrease in deposit interest rates and reducing bank balances during the
three-month period.

As a result of the above, the net loss for the three month period ended June 30, 2009, was $4,624,920, or ($0.36) per share, as compared to a net loss of $2,878,696, or ($0.22)
for the three months ended June 30, 2008.

Financial Condition and Results of Operations
Results from Operations for the Six months Ended June 30, 2009
as Compared to the Six Months Ended June 30, 2008

Net sales for the six month period ended June 30, 2009 decreased $1,638,938 to $5,734,381 as compared to net sales of $7,373,319 for the six months ended June 30,
2008.   The cold remedy segment reported net sales in the six months ended June 30, 2009 of $4,541,437, a decrease of $1,703,142, or 27.3%, as compared to net sales of $6,244,579
for six months ended June 30, 2008.  The contract manufacturing segment reported an increase in net sales of $64,204 to $1,192,944 for the six months ended June 30, 2009 as
compared to $1,128,740 for the six months ended June 30, 2008.

Cold remedy net sales for the six month ended June 30, 2009 reflect the ongoing impact of the lower incidence of the common cold over the past several months which was
apparent during the 2008/2009 cough cold season.  IRI reports during fiscal 2008 and continuing into fiscal 2009 indicated reduced unit consumption of Cold-EEZEÒ and considerable
consumption fluctuations within the cough/cold retail category generally.  Additionally, the Company’s new products have experienced lower net sales than initial estimates and may
require additional advertising and promotional support.  Cold remedy segment sales for the six months ended June 30, 2009 period were also adversely impacted by unfavorable
inventory management programs implemented by retail customers and an increase in product returns due to pending product expiration dates,.  The increase in sales returns are
principally due to the most recent new product additions which carry shelf-life expiration dates such as Kids-EEZEÒ Chest Relief, ISC-10 immune product and Organix Organic
Cough and Sore Throat Drops.  The aggregate net sales decrease between the six months ended June 30, 2009 and the six months ended June 30, 2008 for these three products was
approximately $709,000.  The Company continues to strongly promote its cold remedy products through media and in-store marketing along with direct-to-the-consumer promotional
programs.

Net sales of the contract manufacturing segment reported a small increase of $64,204 for the six months ended June 30, 2009 as compared to the six months ended June 30,
2008.  Contract manufacturing is performed for non-related third party entities to produce lozenge-based products.   Fluctuations in net sales from period-to-period are a consequence
of the manufacturing schedules required by its customers.
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Cost of sales for the six months ended June 30, 2009 were $3,091,098 as compared to $2,905,895 for the six months ended June 30, 2008.  Gross margin for the six months
ended June 30, 2009 was 46.1% compared to 60.6% for the six months ended June 30, 2008 period, a decrease of 14.5%.  The cold remedy segment’s gross margin decreased by 9.7%
for the six months ended June 30, 2009 to 58.6% as compared to 68.3% for the six months ended June 30, 2008.  The decrease in gross margin for the six months ended June 30, 2009
as compared to the six months ended June 30, 2008 for the cold remedy segment principally due to the impact to net sales of the unfavorable inventory management programs
implemented by retail customers and an increase in product return estimates for non-Cold-EEZEÒ products due to pending product expiration dates and charges related to obsolete
inventory. The contract manufacturing segment had a negative impact to 2009 cost of sales which is a factor of lower production volume and fixed costs which are factors of the
seasonality of the Company’s sales activities.

Sales and marketing expense for the six months ended June 30, 2009 increased $17,726 to $2,816,240, as compared to the six months ended June 30, 2008 of
$2,798,514.   The increase in sales and marketing expense was primarily due to the net effect of (i) a reduction in sales broker costs, offset by, (ii) an increase in product promotion and
advertising expense.

General and administration expense for the six month period ended June 30, 2009 increased by $1,494,262 to $6,032,353, compared to $4,538,091 for the six months ended
June 30, 2008.  The increase in general and administration expense for the six months ended June 30, 2009 was principally due to the net effects of (i) an increase in stock promotion
costs of $2,300,000, primarily related to the Proxy Contest, offset by, (ii) a decrease in personnel costs of $783,505 principally due to a decrease in executive salaries and bonuses.

Research and development expenses decreased by $2,040,855 to $634,271 for the six months ended June 30, 2009 as compared to $2,675,126 for the six months ended June
30, 2008.  The decreased spending for the six months ended June 30, 2009 as compared to the six months ended June 30, 2008 was principally due to the completion of the Phase IIb
study for QR-333 Diabetic Peripheral Neuropathy in November 2008 and a subsequent slowdown in related 2009 spending pending the availability of the final results of the study (see
above for the results of the study). Research and development costs are principally related to Pharma’s study activities and costs associated with the development of potential ethical
pharmaceuticals and other related products.

Interest and other income for the six months ended June 30, 2009 were $15,594 as compared to $220,645 for the six months ended June 30, 2008.  The decrease of $205,051
for the six months ended June 30, 2009 as compared to the six months ended June 30, 2008 was due to decreased deposit interest rates and reducing bank balances during the six-month
period.

On  February  29, 2008,  the  Company  sold  Darius  to  InnerLight Holdings, Inc.  For the three months ended March 31, 2008, the Company has classified the results from
operations of this former business segment as discontinued operations.

As a result of the above, the net loss for the six month period ended June 30, 2009, was $6,823,987, or ($0.53) per share, as compared to a net loss of $4,448,146, or ($0.35)
for the six months ended June 30, 2008.
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Liquidity and Capital Resources

The Company’s working capital was $8,113,061 and $14,071,676 at June 30, 2009 and December 31, 2008, respectively.  Changes in  working  capital  for the six months
ended June 30, 2009 were  primarily  due  to  (i) cash used in operations of $3,146,903 due to seasonal factors and approximately $2,400,000 of costs incurred as a consequence of the
proxy contest, (ii) capital expenditures of $85,031, offset by, (iii) proceeds of $474,918 from the sale of fixed assets relating to the closure of the Elizabethtown facility of QMI in June
2009  and (iv) proceeds of $16,789 from the exercise of stock options.  Significant factors impacting working capital during the first six months of fiscal 2009 were the decrease in
accounts receivable balances and reduced advertising accruals, both reflective of seasonal factors and that the second quarter has historically produced the least cold remedy sales and
related activity during the Company’s fiscal year.  The aggregate cash and cash equivalents at June 30, 2009 were $9,216,569 compared to $11,956,796 at December 31, 2008.

Management believes that its strategy to establish Cold-EEZEÒ as a recognized brand name, its broader range of products, its adequate manufacturing capacity, together with
its current working capital, should provide an internal source of capital to fund the Company’s normal business operations.  The operations of the Company support the current
research and development expenditures of the ethical pharmaceutical segment.   In addition to the funding from operations, the Company may in the short and long term raise capital
through the issuance of equity securities or secure other financing resources to support such research. Such funding through equity means would result in the dilution of stockholder
ownership in the Company.  Should research progress on certain formulations, these expenditures may require substantial financial support and  may necessitate the consideration of
alternative approaches such as, licensing, joint venture, or partnership arrangements that meet the Company’s long term goals and objectives.  Ultimately, should internal working
capital be insufficient and external funding methods or other business arrangements become unattainable, such eventualities would likely result in the deferral or abandonment of
future growth and development relative to current and prospective Pharma formulations.

Management is not aware of any trends, events or uncertainties that have or are reasonably likely to have a material negative impact upon the Company’s (a) short-term or
long-term liquidity, or (b) net sales or income from continuing operations.  Any challenge to the Company’s patent rights could have a material adverse effect on future liquidity of the
Company; however, the Company is not aware of any condition that would make such an event probable.  The Company’s business is subject to seasonal variations thereby impacting
liquidity and working capital during the course of the Company’s fiscal year.

Management believes that cash generated from operations, along with its current cash balances, will be sufficient to finance working capital and capital expenditure
requirements for at least the next twelve months.  However, in the longer term, as previously discussed, the Company may require additional capital to support, among other items, (i)
new product introductions, (ii) expansion of the Company’s product marketing and promotion activities, (iii) additional research development activities for its Pharma segment and/or
(iv) support current operations.  During recent months, there has been substantial volatility and a decline in the capital and financial markets due at least in part to the deteriorating
global economic environment resulting in substantial uncertainty and access to financing is uncertain. Moreover, customer spending habits may be adversely affected by the current
economic crisis.  These conditions could have an adverse effect on the Company’s industry and business, including the Company’s financial condition, results of operations and cash
flows. 

To the extent that the Company does not generate sufficient cash from operations, it may need to incur indebtedness to finance plans for growth. Recent turmoil in the credit
markets and the potential impact on the liquidity of major financial institutions may have an adverse effect on the Company’s ability to fund its business strategy through borrowings,
under either existing or newly created instruments in the public or private markets on terms that the Company believes to be reasonable, if at all. 
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Capital Expenditures

Capital expenditures during the remainder of fiscal 2009 are not expected to be material.

Other

As a consequence of the recent Proxy Contest the former Chief Executive Officer and former Chief Operating Officer of the Company resigned without the benefit of a
transition period between the effective date of their respective resignation and the recruitment of new management.  The Company has filled both these positions with personnel who
are new to the Company. Due to the lack of continuity of management, with limited/no transition or consultation period with prior management, current management may have similar
as well as different strategic vision and/or initiatives than that of previous management.

Due to the management changes, new management  is conducting a review of all of its documentation and structure of current and prior business dealings and
transactions.  To date, new management has (i) retained a new marketing agency to assist the Company in the promotion of the Company’s products, (ii) retained a pharmaceutical
research expert to assist the Company in its evaluation of its ethical pharmaceutical product development pipeline, (iii) restructured certain operations to eliminate redundant costs, and
(iv) restructured certain vendor supply or service agreements  with terms more favorable to the Company.

New Accounting Pronouncements
In September 2006, the Financial Accounting Standards Board (“FASB”) issued Statement of Financial Accounting Standards No. 157, “Fair Value Measurements” (“SFAS

157”). SFAS 157 defines fair value, establishes a framework for measuring fair value in generally accepted accounting principles and expands disclosures about fair value
measurements.  SFAS 157 is effective for fiscal years beginning after November 15, 2007 and interim periods within those fiscal years.  The adoption of this standard has not had a
significant impact on the Company’s consolidated financial position, results of operations or cash flows.

In December 2007, the FASB issued Statement of Financial Accounting Standard No. 160, “Noncontrolling Interests in Consolidated Financial Statements — an amendment
of ARB No.  51” (“SFAS 160”).  SFAS 160 establishes accounting and reporting standards for the non-controlling interest in a subsidiary and for the retained interest and gain or loss
when a subsidiary is deconsolidated. This statement is effective for financial statements issued for fiscal years beginning on or after December 15, 2008 with earlier adoption
prohibited. The adoption of this standard has not had a significant impact on the Company’s consolidated financial position, results of operations or cash flows.

In May 2008, the FASB issued SFAS No. 162, “The Hierarchy of Generally Accepted Accounting Principles” (“GAAP”).  SFAS 162 identifies the sources of accounting
principles and the framework for selecting the principles to be used in the preparation of financial statements of nongovernmental entities that are presented in conformity with
GAAP.  SFAS 162 directs the GAAP hierarchy to the entity, not the independent auditors, as the entity is responsible for selecting accounting principles for financial statements that
are presented in conformity with GAAP.  SFAS 162 is effective 60 days following the SEC’s approval of PCAOB Auditing Standard No. 6, Evaluating Consistency of Financial
Statements (AS/6). The adoption of FASB 162 is not expected to have a material impact on the Company’s financial position.

In April 2009 the FASB issued FSP No. FAS 157-4, “Determining Fair Value When the Volume and Level of Activity for the Asset or Liability Have Significantly Decreased
and Identifying Transactions That Are Not Orderly”  (“FSP FAS 157-4”), which clarifies the application of SFAS 157 when there is no active market or where the price inputs being
used represent distressed sales. Additional guidance is provided regarding estimating the fair value of an asset or liability (financial and nonfinancial) when the volume and level of
activity for the asset or liability have significantly decreased and identifying transactions that are not orderly. FSP FAS 157-4 is effective for interim and annual periods ending after
June 15, 2009.  The adoption of FASB 157-4 is not expected to have a material impact on the Company’s financial position.
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In June 2009, the FASB issued SFAS No. 165, “Subsequent Events” (“SFAS 165”). Prior to SFAS 165, the authoritative guidance for subsequent events was previously
addressed only in U.S. auditing standards. SFAS 165 establishes general standards of accounting for and disclosure of events that occur after the balance sheet date but before financial
statements are issued or are available to be issued and requires the Company to disclose the date through which it has evaluated subsequent events and whether that was the date the
financial statements were issued or available to be issued. SFAS 165 does not apply to subsequent events or transactions that are within the scope of other applicable GAAP that
provide different guidance on the accounting treatment for subsequent events or transactions.   The Company has adopted SFAS 165 for the period ended June 30, 2009.  As a
consequence of the adoption of SFAS 165, the Company has evaluated subsequent events relating to the three months and six months ended June 30, 2009 through to and including
August 14, 2009.

In June 2009, the FASB issued SFAS No. 168, “The FASB Accounting Standards CodificationT M and the Hierarchy of Generally Accepted Accounting Principles – a
replacement of FASB Statement No. 162”  (“SFAS No. 168”).  SFAS No. 168 sets forth the authoritative U.S. generally accepted accounting principles to be applied by
nongovernmental entities on a going-forward basis.  However, SFAS No. 168 is anticipated to only result in a change of accounting standards for nonpublic entities that have not
previously applied the revenue recognition provisions of AICPA Technical Inquiry Service Section 5100.  The Company does not anticipate that SFAS No. 168 will have a material
effect on its consolidated results of operations or financial condition.

Forward-Looking Statements

Some of the information in this Quarterly Report on Form 10-Q (including the section titled Management’s Discussion and Analysis of Financial Condition and Results of
Operations) contains forward looking statements within the meaning of the federal securities laws that relate to future events or our future financial performance and involve known
and unknown risks, uncertainties and other factors that may cause the Company or the Company’s industry’s actual results, levels of activity, performance or achievements to be
materially different from any future results, levels of activity, performance or achievements expressed or implied by the forward-looking statements.  You should not rely on forward-
looking statements in this report.  Forward-looking statements typically are identified by use of terms such as “anticipate”, “believe”, “plan”, “expect”, “intend”, “may”, “will”,
“should”, “estimate”, “predict”, “potential”, “continue” and similar words, although some forward-looking statements are expressed differently.  This report may contain forward-
looking statements attributed to third parties relating to their estimates regarding the growth of the Company’s markets or other factors.  All forward-looking statements address matters
that involve risk and uncertainties, and there are many important risks, uncertainties and other factors that could cause the Company’s actual results as well as those of the markets it
serves, levels of activity, performance, achievements and prospects to differ materially from the forward-looking statements contained in this report.  You should also consider
carefully the statements under other sections of this report that address additional factors that could cause our actual results to differ from those set forth in any forward-looking
statements.  The Company undertakes no obligation to publicly update or review any forward-looking statements, whether as a result of new information, future developments or
otherwise.  Additional factors that could cause actual results to differ materially from those expressed in these forward-looking statements include, among others, the following:
 

· the loss of, or failure to replace, significant customers;
· the loss of significant product vendors, raw material vendors or manufacturing sources;
· the ineffectiveness of our sales and marketing strategies as pertains to the Company’s primary product Cold-EEZEÒ, particularly during the cough/cold season;    
· a cough/cold season with low levels of incidences of the common cold;

30



 
The Quigley Corporation and Subsidiaries
Management’s Discussion and Analysis of

Financial Condition and Results of Operations
 

· inability of the Company to develop existing or future formulations related to the ethical pharmaceutical segment due to inadequate funding, insufficient scientific data,
lack of a sufficient market, or challenges to intellectual property;

· changes to government regulations or actions by regulatory bodies such as the Food and Drug Administration, the Federal Trade Commission, the Consumer Product
Safety Commission, the United States Department of Agriculture, the Unites States Environmental Protection Agency or the Occupational Safety and Health
Administration;

· the effective recruitment, integration and/or success of new key management following the recent Proxy Contest;
· the inability to successfully resolve pending and unanticipated legal matters;
· a continued downturn in industry and general economic or business conditions.   

In light of these risks and uncertainties, there can be no assurance that the forward-looking statements contained in this report will prove to be accurate. We undertake no
obligation to publicly update or revise any forward-looking statements, or any facts, events, or circumstances after the date hereof that may bear upon forward-looking statements.
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Item 3. Quantitative and Qualitative Disclosures about Market Risk

The Company's operations are not subject to risks of material foreign currency fluctuations, nor does it use derivative financial instruments in its investment practices. The
Company places its marketable investments in instruments that meet high credit quality standards. The Company does not expect material losses with respect to its investment
portfolio or exposure to market risks associated with interest rates. The impact on the Company's results of one percentage point change in short-term interest rates would not have a
material impact on the Company’s future earnings, fair value, or cash flows related to investments in cash equivalents or interest-earning marketable securities.

Current economic conditions may cause a decline in business and consumer spending which could adversely affect the Company’s business and financial performance
including the collection of accounts receivables, realization of inventory and recoverability of assets.  In addition, the Company’s business and financial performance may be adversely
affected by current and future economic conditions, including due to a reduction in the availability of credit, financial market volatility and recession.

Item 4. Controls and Procedures

Disclosure Controls and Procedures
The Company maintains disclosure controls and procedures designed to provide reasonable assurance that material information required to be disclosed by the Company in

the reports filed or submitted under the Securities Exchange Act of 1934 is recorded, processed, summarized and reported within the time periods specified in the Securities and
Exchange Commission (“SEC”) rules and forms, and that the information is accumulated and communicated to our management, including our Chief Executive Officer and Chief
Financial Officer, as appropriate to allow timely decisions regarding required disclosure. The Company performed an evaluation, under the supervision and with the participation of
our management, including the Chief Executive Officer and Chief Financial Officer of the Company, of the effectiveness of the design and operation of the disclosure controls and
procedures as of the end of the period covered by this report. Based on the existence of the material weaknesses discussed below under the heading “Material Weaknesses” the
Company’s management, including our Chief Executive Officer and Chief Financial Officer, concluded that the Company’s disclosure controls and procedures were not effective at
the reasonable assurance level as of the end of the period covered by this report.

The Company does not expect that its disclosure controls and procedures will prevent all errors and all instances of fraud. Disclosure controls and procedures, no matter how
well conceived and operated, can provide only reasonable, not absolute, assurance that the objectives of the disclosure controls and procedures are met. Further, the design of
disclosure controls and procedures must reflect the fact that there are resource constraints, and the benefits must be considered relative to their costs. Because of the inherent
limitations in all disclosure controls and procedures, no evaluation of disclosure controls and procedures can provide absolute assurance that the Company has detected all of its
control deficiencies and instances of fraud, if any. The design of disclosure controls and procedures also is based partly on certain assumptions about the likelihood of future events,
and there can be no assurance that any design will succeed in achieving its stated goals under all potential future conditions.

Material Weaknesses
As a consequence of management’s review of its effectiveness of the design and operation of the disclosure controls and procedures, and management’s determination of the

existence of material weaknesses, the Company’s management, including our Chief Executive Officer and Chief Financial Officer, concluded that the Company’s disclosure controls
and procedures were not effective at the reasonable assurance level as of the end of the period covered by this report.   A material weakness is a significant deficiency, or a
combination of significant deficiencies, that results in more than a remote likelihood that a material misstatement of the annual or interim financial statements will not be prevented or
detected.
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Material Weakness – Control environment

·        Lack of management continuity due to changes in executive management of the Company.  As a consequence of the recent Proxy Contest the former Chief Executive
Officer and former Chief Operating Officer of the Company resigned without the benefit of a transition period between the effective date of their respective resignation and the
recruitment of new management.  The Company has filled both these positions with personnel who are new to the Company. As a consequence of a lack of continuity of management
with limited/no transition or consultation period with prior management, current management has concluded that this control deficiency constitutes a material weakness.

·        Lack of documentation and/or the availability of documentation or records in the Company’s files of business transactions, contracts and/or evaluations engaged by the
Company.  As new management was installed by the Board of Directors, it was discovered during the second quarter of 2009 that the Company was either missing or lacked pertinent
information regarding its operations, including but not limited to certain business commitments to product supply agreements, advertising programs, product placement initiatives and
other promotional initiatives, and asset sales.  As a consequence of this lack of documentation or availability of documentation or records, management has concluded that this control
deficiency constitutes a material weakness.

·        Lack of sufficient subject matter expertise.  Management has determined that it lacks certain subject matter expertise in at least two significant areas (i) accounting for
and the disclosure of complex transactions and (ii) the selection, monitoring and evaluation of certain vendors that provided services to Quigley Pharma.  The financial staff of the
Company currently lacks sufficient training or experience in accounting for complex transactions and the required disclosure therein.

The new management of the Company as part of their review of the Company’s internal control over financial reporting  identified  the above material weaknesses.  New
management has not concluded their review and as this review continues additional material weaknesses may be identified.
 
Other matters

Furthermore, as previously reported by the Company, on May 19, 2009, Quigley Pharma’s Executive Vice President and Chief Operating Officer, Dr. Richard Rosenbloom
was suspended from the Company for allegedly receiving payments from external sources, including vendors of the Company, without disclosure to the Company’s management.  On
June 23, 2009, the Board of Directors of the Company agreed to reinstate Dr. Rosenbloom and to form a Special Committee of the Board of Directors to investigate the allegations
with respect to Dr. Rosenbloom’s alleged receipt of payments and in due course to report its findings and recommendations to the full Board of Directors.  The Special Committee is in
the preliminary stages of its investigation.

Remediation Plan for Material Weaknesses
The material weaknesses described above comprise control deficiencies that we discovered during the financial close process for the three months and six months ended June

30, 2009.

As the new management becomes familiar with the administration of the business of the Company, the Company will formulate a remediation plan and implement remedial
action to address the above material weaknesses.  The initial remediation plan includes (i) obtaining and reviewing the underlying documentation for significant agreements, contracts,
transactions and other material commitments entered into by the Company, (ii) the implementation of a training program for the Company’s financial staff, (iii) the addition of a
financial and operations professional, Robert V. Cuddihy, Jr., to the Company’s executive management, (iv)  retention of outside financial consultants to augment the financial staff of
the Company with certain subject matter expertise, (v) retention of outside consultants to augment Quigley Pharma staff with certain subject matter expertise and to conduct a thorough
review of the entire research and development portfolio of potential products and (vi) the formation of the Special Committee Board of Directors to investigate the allegations with
respect to Dr. Rosenbloom.
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The Company believes that these measures, if effectively implemented and maintained, will remediate the material weaknesses discussed above.

Changes in Internal Control Over Financial Reporting
The Company is currently undertaking a number of measures to remediate the material weaknesses discussed under “Management’s Report on Internal Control Over

Financial Reporting,” above. Those measures, described under “Remediation Plan for Material Weaknesses,” to be implemented during the third quarter of fiscal year 2009, will
materially affect, or are reasonably likely to materially affect, our internal control over financial reporting. Other than as described above, there have been no changes in our internal
control over financial reporting during the three months or six months ended June 30, 2009 that have materially affected, or are reasonably likely to materially affect, our internal
control over financial reporting.

Part II.  Other Information

Item 1. Legal Proceedings

In April 2009, a group of shareholders in the Company, including Mr. Ted Karkus, (the “Karkus Group”) filed with the Securities and Exchange Commission a preliminary
Proxy Statement proposing an alternative slate of board of directors for the Company (the “Alternative Ballot”) to the slate nominated by the Company’s incumbent Board of Directors
(the “Incumbent Ballot”) for vote at the May 20, 2009 annual meeting of stockholders (“Annual Meeting”).

Shareholders of the Company were solicited by both the Company and the Karkus Group (the “Proxy Contest”) to support either the Incumbent Ballot or the Alternative
Ballot prior to the Company’s Annual Meeting.

As a consequence of the Proxy Contest, the Company was involved in three litigation matters during the three months ending June 30, 2009 in the Unites States District Court
for the Eastern District of Pennsylvania.   In The Quigley Corporation v. Karkus, et al., No.09-1725, and The Quigley Corporation v. Karkus, et al., 09-2438, the Company sought
injunctive relief in federal court based on claims under the Securities Exchange Act of 1934 and rules promulgated thereunder.  In both cases, the court denied the relief requested
following expedited proceedings. Both cases have been dismissed voluntarily. In the third matter, Karkus v. The Quigley Corporation, et al., No. 09-2239, Mr. Karkus sued the
Company and its former Chief Executive Officer asserting violations of the Securities Exchange Act of 1934 and for alleged breach of fiduciary duty. This case, too, has been
dismissed voluntarily.

As a consequence of the outcome of the Annual Meeting and the decision of the court, the slate of directors nominated pursuant to the Alternative Ballot was elected to the
Board of Directors of the Company.   

Item 1A.  Risk Factors

The Change in Executive Management Due to the Change in Management of the Company Resulting From the Recent Proxy Contest.

The recent Proxy Contest resulted in the resignation of the former Chief Executive Officer and former Chief Operating Officer of the Company with both these positions now
being occupied by personnel who are new to the Company.  This change in management may cause some concern amongst vendors, customers, investors or stockholders during the
period of time within which the new management becomes familiar with the administration of the business of the Company.

The Company Will Need to Obtain Additional Capital to Support Long-Term Product Development and Commercialization Programs.

The Company’s ability to achieve and sustain operating profitability depends in large part on the ability to commence, execute and complete clinical programs and obtain
additional regulatory approvals for prescription medications developed by Pharma, particularly in the United States and Europe.  There is no assurance that the Company will ever
obtain such approvals or achieve significant levels of sales.  The current sales levels of Cold-EEZE® products may not generate all the funds the Company anticipates will be needed to
support current plans for product development.
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The Company may need to obtain additional financing to support the cold remedy segment and its long-term product development and commercialization

programs.  Additional funds may be sought through public and private stock offerings, arrangements with corporate partners, borrowings under lines of credit or other sources and any
equity financing would necessarily dilute stockholder ownership in the Company.  Access to, and availability of funding for such activities may prove difficult or unattainable due to,
among other reasons, weak current and future economic conditions, reduction in the availability of credit, financial market volatility and current economic  recession.

The amount of capital that may be needed to complete product development of Pharma’s products will depend on many factors, including;

● the cost involved in applying for and obtaining FDA and international regulatory approvals;
● whether the Company elects to establish partnering arrangements for development, sales, manufacturing and marketing of such products;

● the level of future sales of Cold-EEZE® products, and expense levels for international sales and marketing efforts;
● whether the Company can establish and maintain strategic arrangements for development, sales, manufacturing and marketing of its products; and
● whether any or all of the outstanding options are exercised and the timing and amount of these exercises.

Many of the foregoing factors are not within the Company’s control.  If additional funds are required and such funds are not available on reasonable terms, the Company may
have to reduce its capital expenditures, scale back its development of new products, reduce its workforce and out-license to others, products or technologies that the Company
otherwise would seek to commercialize itself.  Any additional equity financing will be dilutive to stockholders, and any debt financing, if available, may include restrictive
covenants.  Should research activity progress on certain formulations, resulting expenditures may require substantial financial support and  may necessitate the consideration of
alternative approaches such as, licensing, joint venture, or partnership arrangements that meet the Company’s long term goals and objectives.

Instability and Volatility in the Financial Markets Could Have a Negative Impact on the Company’s Business, Financial Condition, Results of Operations and Cash Flows.

During recent months, there has been substantial volatility and a decline in financial markets due at least in part to the deteriorating global economic environment. In addition,
there has been substantial uncertainty in the capital markets and access to financing is uncertain. Moreover, customer spending habits may be adversely affected by the current
economic crisis.  These conditions could have an adverse effect on the Company’s industry and business, including the Company’s financial condition, results of operations and cash
flows. 

To the extent that the Company does not generate sufficient cash from operations, it may need to incur indebtedness to finance plans for growth. Recent turmoil in the credit
markets and the potential impact on the liquidity of major financial institutions may have an adverse effect on the Company’s ability to fund its business strategy through borrowings,
under either existing or newly created instruments in the public or private markets on terms that the Company believes to be reasonable, if at all. 
 
The Company has identified material weaknesses in its internal control environment for the period from April 1, 2009 through June 30, 2009.
 

These material weaknesses, if not properly remediated, could result in material misstatements in the Company’s financial statements in future periods and impair its ability to
comply with the accounting and reporting requirements applicable to public companies. A material weakness is a control deficiency, or combination of control deficiencies, that results
in more than a remote likelihood that a material misstatement of financial statements will not be prevented or detected by our internal controls.
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In relation to the condensed consolidated financial statements for the period from April 1, 2009 through June 30, 2009, the Company identified material weaknesses in its

internal control environment as follows: (i) lack of management continuity due to changes in executive management of the Company, (ii) lack of documentation and/or the availability
of documentation or records in the Company’s files of business transactions, contracts and/or evaluations engaged by the Company and (iii) lack of sufficient subject matter expertise in
at least two significant areas (a) accounting for and the disclosure of complex transactions and (b) the selection, monitoring and evaluation of certain vendors that provided services to
Quigley Pharma.

Following the identification of these material weaknesses, in the Company’s internal control environment, management took measures and plans to continue to take measures
to remediate these weaknesses and deficiencies. However, the implementation of these measures may not fully address these weaknesses. A failure to correct these weaknesses or other
control deficiencies or a failure to discover and address any other control deficiencies could result in inaccuracies in the Company’s condensed consolidated financial statements and
could impair its ability to comply with applicable financial reporting requirements and related regulatory filings on a timely basis and could cause investors to lose confidence in the
Company’s reported financial information, which could have a negative impact on our financial condition and stock price. Management of the Company identified the above material
weaknesses as part of their review of the Company’s internal control over financial reporting.  Management has not concluded their review and as this review continues additional
material weaknesses may be identified.

Item 2.   Unregistered Sales of Equity Securities and Use of Proceeds.
 

Not applicable

Item 3.   Defaults Upon Senior Securities.

Not applicable

Item 4.   Submission of Matters to a Vote of Security Holders

The Annual Meeting of the Company was held on May 20, 2008 with 12,908,383 shares eligible to vote.

In April 2009, a group of shareholders in the Company, including Mr. Ted Karkus, (the “Karkus Group”) filed with the Securities and Exchange Commission a preliminary
Proxy Statement proposing an alternative slate of board of directors for the Company (the “Alternative Ballot”) to the slate nominated by the Company’s incumbent Board of Directors
(the “Incumbent Ballot”) for vote at the May 20, 2009 Annual Meeting.  The reason for the Karkus Group’s Alternative Ballot was that the Karkus Group believed it was time for a
change in the Company. The Alternative Ballot indicated, among other matters, that over the past three fiscal years, the Company’s management delivered declining revenues,
declining gross and net profits (increasing net losses), declining stockholders’ equity, declining stock price with excessive compensation paid to the Company’s management and their
family members.

Stockholders of the Company were solicited by both the Company and the Karkus Group to support either the Incumbent Ballot or the Alternative Ballot prior to the
Company’s Annual Meeting.    The results were certified by the independent director of elections on June 1, 2009, showing that the Alternative ballot received more votes than the
incumbent Ballot.  However, due to litigation initiated by the Company, the election was contested by the Company and made subject to a Standstill Order by a District Court Judge in
the United States District Court for the Eastern District of Pennsylvania.  On Friday, June 12, 2009, the United States District Court for the Eastern District of Pennsylvania issued a
decision and order rejecting the last of the Company’s challenges to the election results of the Annual Meeting.  As a consequence of the outcome of the Annual Meeting and the
decision of the Court, the slate of directors nominated pursuant to the Alternative Ballot was elected to the Board of Directors of the Company.  
 

36



 
At the Annual Meeting, the holders of 11,446,952 shares of the Company’s Common Stock were represented in person or by proxy, constituting a quorum.

The proposals put forth by the incumbent Board of Directors were:

(i) To elect a Board of Directors to serve for the ensuing year until the next Annual Meeting of Stockholders and until their respective successors have been duly
elected and qualified.

(ii) To ratify the appointment of Amper, Politziner & Mattia, LLP as independent auditors for the year ending December 31, 2009.

For proposals (i) and (ii) above, the votes were cast as follows:

 
Proposal

 
Position

 
For

 
Against

Withhold
Authority

 
Abstentions

Broker
Non-Votes

(i)  By nominee:
      Guy J. Quigley
 
      Charles A. Phillips
 
      Gerard M. Gleeson
 
      Jacqueline F. Lewis
      Rounsevelle W. Schaum
      Stephen W. Wouch
      Terrence O. Tormey

 
Chairman of the Board,
President, CEO
Executive Vice President,
COO and Director
Vice President,
CFO and Director
Director
Director
Director
Director

 
 

5,480,597
 

5,479,497
 

5,478,397
5,477,297
5,476,197
5,475,097
5,473,997

  
 

144,636
 

145,736
 

146,836
   147,936
   149,036
   150,136
  151,236

  

(ii) Amper, Politziner &
      Mattia, LLP

 
Independent Auditors

 
11,357,522

 
26,050

 
-

 
63,380

 
-

The proposals put forth by the Shareholder Nominees were:

(i) To elect Ted Karkus, Mark Burnett, John DeShazo, Mark Frank, Louis Gleckel, MD, Mark Leventhal and James McCubbin (collectively, the “Shareholder
Nominees”) as the Company’s Board of Directors to serve for the ensuing year until the next Annual Meeting of Stockholders and until their respective
successors have been duly elected and qualified.

(ii) To ratify the appointment of Amper, Politziner & Mattia, LLP as independent auditors for the year ending December 31, 2009.

For proposals (i) and (ii) above, the votes were cast as follows:

 
Proposal

 
Position

 
For

 
Against

Withhold
Authority

 
Abstentions

Broker
Non-Votes

(iii)  By nominee:
      Ted Karkus
      Mark Burnett
      John DeShazo
      Mark Frank
      Louis Gleckel, MD
      Mark Leventhal
      James McCubbin

 
Shareholder Nominee
Shareholder Nominee
Shareholder Nominee
Shareholder Nominee
Shareholder Nominee
Shareholder Nominee
Shareholder Nominee

 
5,801,486
5,801,245
5,801,004
5,800,763
5,800,522
5,800,281
5,800,040

  
20,233
20,474
20,715

   20,956
  21,197

   21,438
  21,679

  

(ii) Amper, Politziner &
      Mattia, LLP

 
Independent Auditors

 
11,357,522

 
26,050

 
-

 
63,380

 
-

Item 5.   Other Information

Not applicable
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Item 6.  Exhibits
 
(1)  Exhibit 31.1  Certification by the Chief Executive Officer pursuant to Section 302 of the Sarbanes-Oxley Act of 2002
(2)  Exhibit 31.2  Certification by the Chief Financial Officer pursuant to Section 302 of the Sarbanes-Oxley Act of 2002
(3)  Exhibit 32.1  Certification by the Chief Executive Officer pursuant to Section 906 of the Sarbanes-Oxley Act of 2002
(4)  Exhibit 32.2  Certification by the Chief Financial Officer pursuant to Section 906 of the Sarbanes-Oxley Act of 2002
(5)  Exhibit 10.1  Royalty Agreement between The Quigley Corporation and Dr. Richard Rosenbloom
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned thereunto duly authorized.
 
 THE QUIGLEY CORPORATION  
   
    
 By: /s/ Ted Karkus  

  Ted Karkus  
  Chairman of the Board and Chief Executive Officer  
  (Principal Executive Officer)  
 
Date: August 14, 2009
 
 By: /s/ Gerard M. Gleeson  

  Gerard M. Gleeson  
  Vice President, Chief Financial Officer  
  (Principal Accounting and Financial Officer)  
 
Date: August 14, 2009
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Exhibit 10.1

AGREEMENT ON ASSIGNMENT AND COMPENSATION FOR INVENTIONS
 

THIS AGREEMENT, effective July 2, 2008, is by and between The Quigley Corporation, a corporation of the State of Pennsylvania, having a principal place of
business at Kells Building, 621 Shady Retreat Road, Doylestown, Pennsylvania 18901-1349, United States of America, (hereinafter "Quigley") and Dr. Richard Rosenbloom, a
citizen of the United States of America, residing at 1416 Tanglewood Drive, North Wales, Pennsylvania, 19454, United States of America (hereinafter "Dr. Rosenbloom").
 

WHEREAS Dr. Rosenbloom had certain concepts and/or inventions prior to the date of him becoming an employee of The Quigley Corporation.
 

WHEREAS Quigley desires to obtain entire right, title and interest in and to the Rosenbloom concepts and/or inventions and to pursue such concepts and/or inventions
through investment and the work of Dr. Rosenbloom, and in and to any patent applications and patents relating to the subject matter of such concepts and/or inventions in any
and all countries.
 

WHEREAS Dr. Rosenbloom assigned the entire right, title and interest in and to said concepts and/or inventions, and in and to any patent applications and patents
relating to the subject matter of said inventions in any and all countries by virtue of executed assignment documents.
 

WHEREAS Quigley agreed to compensate Dr. Rosenbloom for assigning the entire right, title and interest into Dr. Rosenbloom's concepts and/or inventions made
prior to the date he became an employee of Quigley.
 

WHEREAS Quigley has made a substantial investment of capital, labor and other resources into the development of the concepts and/or inventions made by Dr.
Rosenbloom while an employee of Quigley, as well as patenting the inventions during the period of his employment by Quigley.
 
THEREFORE, the parties agree as follows:
 

ARTICLE I - - DEFINITIONS
 
1.0 Quigley and Dr. Rosenbloom are hereunder commonly reviewed to as "parties" (in singular and plural usage, as required by the context.
 
1.1 Terms in this agreement (other than the name of the parties and Article headings) which are set forth in upper case letters have the meanings established for such

terms in the succeeding paragraphs of this ARTICLE I.
 
1.2 INVENTIONS made by Dr. Rosenbloom prior to or after the date of his employment by Quigley, which are specifically set forth in Exhibit A hereto.



 
1.3 PATENTS means the patents listed in Exhibit A hereto, as well as any patent granted on the basis of any patent application listed in Exhibit A hereto, or

which claims priority to any patent application listed in Exhibit A hereto under the relevant provisions of the Paris Convention, as well as reexaminations
and reissues thereof which may be granted upon said application and upon any and all continuation or divisional applications for patents for said inventions, in and
for the United States and foreign countries.

 
1.4 ROYALTY-BEARING PRODUCT means any product which embodies one or more of the INVENTIONS and comes within the scope of any unexpired claim

of any of the PATENTS.
 
1.5 LICENSING COSTS means costs incurred by Quigley to obtain any licenses from third parties necessary to make, use, sell or offer to sell ROYALTY- BEARING

PRODUCTS.
 
1.6 TITLE DEFENSE COSTS means costs incurred by Quigley to defend its title to the INVENTIONS, any patent applications for protection of the

INVENTIONS, and/or any PATENTS from any challenge to Quigley's title made by a third party.
 
1.7 NET SALES, according to Generally Accepted Accounting Principles (GAAP), in respect to ROYALTY-BEARING PRODUCTS sold means amounts

actually collected after deduction of certain items, such as, but is not limited to, regular trade and quantity discounts, returns and allowances, co-operative
incentives, less LICENSING COSTS and TITLE DEFENSE COSTS.

 
ARTICLE II - REPRESENTATIONS, WARRANTIES AND LIMITATIONS

 
2.1       Dr. Rosenbloom represents and warrants in respect to the PATENTS that Dr. Rosenbloom has the legal right to extend the rights granted to Quigley in this

agreement and in the assignment agreements, which agreements are incorporated by reference, and that Dr. Rosenbloom has not made and will not make any
commitments to others inconsistent with or in derogation of such rights.

 
2.2 Dr. Rosenbloom represents and warrants that Dr. Rosenbloom has not published, caused to be published, publicly used or disclosed, caused to be publicly used or

disclosed, offered for sale or caused to be offered for sale, any of the INVENTIONS prior to the date of filing of the first United States patent application which
discloses the respective one of the INVENTIONS.

 
2.3 Dr. Rosenbloom represents and warrants that he is the original, first and sole inventor of each of the INVENTIONS.
 
2.4 Dr. Rosenbloom represents and warrants that he has disclosed to Quigley all information in his possession pertaining to the INVENTIONS which may be necessary

or useful for the preparation and filing of patent applications for the protection of such INVENTIONS, which may be required for the patent applicant to satisfy its
duty of disclosure to any of the patent offices in which a patent application for protection of any of said INVENTIONS is filed, and which may be required to
determine ownership of said INVENTIONS under the applicable law.



 
2.5 Dr. Rosenbloom represents and warrants that he has been advised of his right to have this agreement reviewed by independent counsel of his own choosing and that

he has, in fact, had this agreement reviewed by independent counsel or has freely chosen to waive this right.
 
2.6 Dr. Rosenbloom represents and warrants that he has not relied on any representations made by counsel for Quigley in entering into this agreement.
  
2.7 Nothing in this agreement shall be construed as:
  
 (a)  A requirement that either party shall file any patent application(s), secure any patent(s), or maintain any patent(s) in force,
  
 (b)  An obligation to bring or prosecute actions or suits against third parties for infringement of any patent, or
  
 (c)  Granting by implication, estoppel or otherwise, any licenses or rights under any patents other than PATENTS.
 

ARTICLE III - FILING AND PROSECUTION OF APPLICATIONS
 
3.1 Dr. Rosenbloom shall, from time to time, on request, supply such additional information as may be necessary or desirable to facilitate prosecution of

patent applications for the protection of the INVENTIONS.
 
3.2 Dr. Rosenbloom shall, each time a request is made and without undue delay, execute and deliver such papers as may be necessary or desirable to perfect the title to

the INVENTIONS, and any patent applications or PATENTS to Quigley, its successors, assigns, nominees or legal representatives.
 
3.3 Dr. Rosenbloom shall testify in any legal proceedings, sign all lawful papers, execute all disclaimers and divisional, continuing, reissue and foreign applications,

make all rightful oaths, and generally do everything possible to aid Quigley, its successors, assigns, nominees or legal representatives, to obtain and enforce, for its
or their own benefit, proper patent protection for the INVENTIONS in any and all countries.

  
3.4 Quigley will accept financial responsibility for:
 



 
(a)   Preparation, by a patent lawyer in independent practice who shall be nominated by Quigley, of a patent application or applications on patentable aspects of the

INVENTIONS,
(b)   Filing, upon execution by Dr. Rosenbloom, of such patent application or applications, and
(c)   Prosecution by such nominated lawyer of the application or applications.

            
3.5 Quigley may, at any time, decide not to file a patent application, decide not to further prosecute a patent application, or decide not to maintain a patent, at its own

discretion.
 

ARTICLE IV - ASSIGNMENT OF RIGHTS
 
4.1 Dr. Rosenbloom shall assign all right, title and interest in and to said INVENTIONS, and in and to any patent applications for protection of said INVENTIONS,

including the right to claim priority to the patent applications in any foreign patent application entitled to claim such priority under national law, international
conventions, treaties or otherwise, and any and all continuations, divisions, and renewals of, and substitutes for, said applications, and in, to and under any and all
patents which may be granted on or as a result of said patent applications in any and all countries, and any reissue or reissues, or extension or extensions of said
patents, and authorize Quigley to file in Dr. Rosenbloom's name, applications for patents in all countries, the same to be held and enjoyed by Quigley, its successors,
assigns, nominees or legal representatives, to the full end of the term or terms for which said patents, respectively, may be granted, reissued or extended, as fully and
entirely as the same would have been held and enjoyed by me had this assignment, sale and transfer not been made.

 
4.2 Quigley shall have the right to bring suit in its own name, or, if required by law, jointly with Dr. Rosenbloom, at its own expense and on its own behalf,

for infringement of the PATENTS. In any such suit, Quigley shall have the right to enjoin for infringement and to collect for its use, damages, profits, and awards
of whatever nature recoverable for such infringement, and to settle any claim or suit for infringement of the PATENTS by granting the infringing party a license
under one or more of the PATENTS. Quigley shall pay to Dr. Rosenbloom five percent (5%) of the excess of any recoveries over expenses in such suits.

 
ARTICLE V - - COMPENSATION AND REPORTS

 
5.1 In consideration of, and as full compensation for, the covenants made in this agreement, Quigley shall pay to Dr. Rosenbloom compensation in the amount of five

percent (5%) of NET SALES, of ROYALTY-BEARING PRODUCTS.
 
5.2 Quigley shall pay compensation to Dr. Rosenbloom biannually, and shall have thirty (30) days from the end of each six-month compensation period to pay

the compensation to Dr. Rosenbloom and provide the report specified in paragraph 5.4 of this agreement. As long as Dr. Rosenbloom is an employee of The Quigley
Corporation, The Quigley Corporation shall withhold all applicable and appropriate federal, state and local taxes.

 



 
5.3 Quigley shall pay to Dr. Rosenbloom five percent (5%) of any Royalty-Bearing License other than a license to a joint venture or a partnership. Quigley shall

have the sole discretion to determine the terms of the license. If a Royalty-Bearing License is sold by The Quigley Corporation and consideration paid to
Dr. Rosenbloom under this paragraph, there shall be no further obligation to pay royalties under Article V.

 
5.4 Quigley shall provide a report to Dr. Rosenbloom, along with the compensation set forth in paragraph 5.1 above, which includes sufficient information to verify the

correctness of the amount of compensation provided to Dr. Rosenbloom for the previous six-month period.
 
5.5 Dr. Rosenbloom shall have the right at his expense to audit annually the books and records relating to the computation of this consideration paid to him under this

article.
 

ARTICLE VI - TRANSFER OF RIGHTS AND OBLIGATIONS
 
6.1 The rights and obligations of Quigley under this agreement shall pass to any assigns for the benefit of creditors of Quigley, and to any receiver of Quigley's assets, or

to any person or corporation succeeding to Quigley's entire business as a result of sale, consolidation, reorganization or otherwise, provided such assignee, receiver,
person or legal entity shall, without delay, accept in writing the provisions of this agreement, and agree in all respects to be bound thereby in the place and stead of
Quigley.

 
6.2 Quigley may assign the rights and obligations to any person or legal entity, provided such assignee, receiver, person or legal entity shall, without delay, accept in

writing the provisions of this agreement, and agree in all respects to be bound thereby in the place and stead of Quigley.
 

ARTICLE VII - TERM AND TERMINATION
 
7.1 This agreement may only be terminated in the event of a material breach by either party in the due observance or performance of any covenant, condition

or limitation of this agreement, but only if such material breach has not been remedied within thirty (30) days after receipt from the non-breaching party of written
notice of such material breach.

 
7.2 If, in any proceeding in which the validity, infringement, ownership or priority of invention of any claim of any PATENT is in issue, a judgment or decree is entered

which becomes not further renewable through the exhaustion of all



 
permissible applications for rehearing or review by a superior tribunal, or through the expiration of the time permitted for such applications (hereinafter referred to as "an
irrevocable judgment"), the construction placed upon any such claim by such irrevocable judgment shall thereafter be followed, not only as to such claims but as to all claims to
which such construction applies, with respect to acts occurring thereafter, and, if such irrevocable judgment holds any claim invalid or is adverse to the patent as to inventorship
or ownership, Quigley shall be relieved from including in its reports, products sold covered only by such claim or by any broader claim to which such irrevocable judgment is
applicable, and from the performance of those other acts which may be required by this agreement only because of any such claim: provided however, that if there are two or
more conflicting irrevocable judgments with respect to the same claim, the decision of the higher tribunal shall be followed thereafter, but if the tribunals be of equal dignity,
the decision more favorable to the claim shall be followed until the less favorable decision has been followed by the irrevocable judgment of a tribunal of at least equal dignity.
In the event of conflicting irrevocable judgments by the same court, the latest judgment shall control.
 

ARTICLE VIII - NOTICES, APPLICABLE LAW, ARBITRATION
 
8.1 Any notice, report or payment provided for in this agreement shall be deemed sufficiently given when sent by certified or registered mail address to the party

for whom intended at the address given at the outset of this agreement or at such changed address as the party shall have specified by written notice.
 
8.2 This agreement shall be construed, interpreted, and applied in accordance with the laws of the Commonwealth of Pennsylvania.
 
8.3 Any controversy or claim arising under or related to this agreement shall be settled by arbitration in accordance with the applicable arbitration rules of the American

Arbitration Association before a single arbitrator selected in accordance with those rules, and judgment upon the award rendered by the arbitrator may be entered in
any court having jurisdiction thereof.

 
ARTICLE IX - INTEGRATION

 
9.1 This instrument, and the Exhibit A hereto, contain the entire agreement between the parties and supersedes all preexisting oral agreements and any other written

agreements, other than Assignment Agreements, respecting the subject matter of this agreement Any representation, promise, or condition in connection with such
subject matter which is not incorporated in this agreement shall not be binding upon either party. No modification, renewal, extension, waiver, or termination shall
be binding upon the party against whom the enforcement of such modification, renewal, extension, waiver or termination is sought, unless made in writing and
signed on behalf of such party.

 
 



IN WITNESS WHEREOF, each of the parties intending to be legally bound hereby has caused this agreement to be executed and duly sealed in duplicate originals.
 
The Quigley Corporation     
      
By /s/ Guy J. Quigley    /s/ Richard Rosenbloom
 Guy J. Quigley, President     Dr. Richard Rosenbloom
     
      
Attest:     
      
 /s/ Charles Phillips     
 Charles Phillips, Secretary     

 

 



 
QUIG REF. MATTER NO. TITLE SERIAL NO. FILE DATE PATENT NO. ISSUE DATE STATUS EXPIRATION

QR-333 QUIG-1001US

METHOD AND
COMPOSITION FOR

THE TOPICAL
TREATMENT OF

DIABETIC
NEUROPATHY

09/740,811 12/21/2000 6,555,573 4/29/2003 ISSUED 3/27/2021

QR-333 QUIG-1001USDIV1

METHOD AND
COMPOSITION FOR

THE TOPICAL
TREATMENT OF

DIABETIC
NEUROPATHY

10/369,025 2 /19/2003   PUBLISHED 12/21/2020

QR-333 QUIG-1001AU

METHOD AND
COMPOSITION FOR

THE TOPICAL
TREATMENT OF

DIABETIC
NEUROPATHY

2002231095 12/19/2001 2002231095 11/24/2005 ISSUED 12/19/2021

QR-333 QUIG-1001CA

METHOD AND
COMPOSITION FOR

THE TOPICAL
TREATMENT OF

DIABETIC
NEUROPATHY

2,431,079 12/19/2001   PENDING 12/19/2021

QR-333 QUIG-1001EP

METHOD AND
COMPOSITION FOR

THE TOPICAL
TREATMENT OF

DIABETIC
NEUROPATHY

01991367.2 12/19/2001   PUBLISHED 12/19/2021

QR-333 QUIG-1001IL

METHOD AND
COMPOSITION FOR

THE TOPICAL
TREATMENT OF

DIABETIC
NEUROPATHY

156549 12/19/2001   PENDING 12/19/2021

QR-333 QUIG-1001IN

METHOD AND
COMPOSITION FOR

THE TOPICAL
TREATMENT OF

DIABETIC
NEUROPATHY

00870/DELNP/2003 12/19/2001   PENDING 12/19/2021

QR-333 QUIG-1001JP

METHOD AND
COMPOSITION FOR

THE TOPICAL
TREATMENT OF

DIABETIC
NEUROPATHY

2002-550919 12/19/2001   PENDING 12/19/2021

QR-333 QUIG-1001MX

METHOD AND
COMPOSITION FOR

THE TOPICAL
TREATMENT OF

DIABETIC
NEUROPATHY

PA/A/2003/005672 12/19/2001 236311 4/28/2006 ISSUED 12/19/2021

QR-333 QUIG-1001NZ

METHOD AND
COMPOSITION FOR

THE TOPICAL
TREATMENT OF

DIABETIC
NEUROPATHY

526041 12/19/2001 526041 5/12/2005 ISSUED 12/19/2021

QR-333 QUIG-1001ZA

METHOD AND
COMPOSITION FOR

THE TOPICAL
TREATMENT OF

DIABETIC
NEUROPATHY

2003/4247 12/19/2001 2003/4247 7/28/2004 ISSUED 12/19/2021

         

QR-333 QUIG-1011US

METHODS FOR THE
TREATMENT OF

PERIPHERAL NEURAL
AND VASCULAR

AILMENTS

10/288,825 11/6 /2002 7,083,813 8/1/2006 ISSUED 8/4/2023

QR-333 QUIG-1011USDIV1

METHODS FOR THE
TREATMENT OF

PERIPHERAL NEURAL
AND VASCULAR

AILMENTS

11/165,151 6 /23/2005   PUBLISHED 11/6/2022

QR-333 QUIG-1011AU

METHODS FOR THE
TREATMENT OF

PERIPHERAL NEURAL
AND VASCULAR

AILMENTS

2002352501 11/6 /2002 2002352501  ISSUED 11/6/2022

QR-333 QUIG-1011CA

METHODS FOR THE
TREATMENT OF

PERIPHERAL NEURAL
AND VASCULAR

AILMENTS

2,470,603 11/6 /2002   PENDING 11/6/2022

QR-333 QUIG-1011EP

METHODS FOR THE
TREATMENT OF

PERIPHERAL NEURAL
AND VASCULAR

AILMENTS

02789474.0 11/6 /2002   PUBLISHED 11/6/2022



QR-333 QUIG-1011IL

METHODS FOR THE
TREATMENT OF

PERIPHERAL NEURAL
AND VASCULAR

AILMENTS

162505 11/6 /2002   PENDING 11/6/2022

QR-333 QUIG-1011IN

METHODS FOR THE
TREATMENT OF

PERIPHERAL NEURAL
AND VASCULAR

AILMENTS

1683/DELNP/2004 11/6 /2002   PENDING 11/6/2022

 
 



 
QUIG REF. MATTER NO. TITLE SERIAL NO. FILE DATE PATENT NO. ISSUE DATE STATUS EXPIRATION

QR-333 QUIG-1011JP

METHODS FOR THE
TREATMENT OF

PERIPHERAL NEURAL
AND VASCULAR

AILMENTS

2003-554096 11/6 /2002   PUBLISHED 11/6/2022

QR-333 QUIG-1011MX

METHODS FOR THE
TREATMENT OF

PERIPHERAL NEURAL
AND VASCULAR

AILMENTS

PA/A/2004/006039 11/6 /2002   PENDING 11/6/2022

QR-333 QUIG-1011NZ

METHODS FOR THE
TREATMENT OF

PERIPHERAL NEURAL
AND VASCULAR

AILMENTS

533439 11/6 /2002 533439 10/12/2006 ISSUED 11/6/2022

QR-333 QUIG-1011TW

METHODS FOR THE
TREATMENT OF

PERIPHERAL NEURAL
AND VASCULAR

AILMENTS

93102875 11/6 /2002   PUBLISHED 11/6/2022

QR-333 QUIG-1011ZA

METHODS FOR THE
TREATMENT OF

PERIPHERAL NEURAL
AND VASCULAR

AILMENTS

2004/4614 11/6 /2002 2004/4614 10/28/2005 ISSUED 11/6/2022

         

QR-334 QUIG-1007US
MEDICAL

COMPOSITION AND
METHOD OF USING IT

09/923,090 8 /6 /2001 6,592,896 7/15/2003 ISSUED 8/6/2021

QR-334 QUIG-1007USCIP

NUTRITIONAL
SUPPLEMENTS AND
METHODS OF USING

IT

10/122,991 4 /15/2002 6,596,313 7/22/2003 ISSUED 8/6/2021

QR-334 QUIG-1007AU

NUTRITIONAL
SUPPLEMENTS AND
METHODS OF USING

IT

2002332464 8 /6 /2002 2002332464 2/22/2007 ISSUED 8/6/2022

QR-334 QUIG-1007CA

NUTRITIONAL
SUPPLEMENT AND

METHODS OF USING
IT

2,455,391 8 /6 /2002   PENDING 8/6/2022

QR-334 QUIG-1007CN

NUTRITIONAL
SUPPLEMENTS AND
METHODS OF USING

SAME

02814148.2 8 /6 /2002   PENDING 8/6/2022

QR-334 QUIG-1007IN

NUTRITIONAL
SUPPLEMENT AND

METHODS OF USING
IT

0004/MUMNP/2004 8 /6 /2002   PENDING 8/6/2022

QR-334 QUIG-1007JP

NUTRITIONAL
SUPPLEMENT AND

METHODS OF USING
IT

2003-518442 8 /6 /2002   PENDING 8/6/2022

QR-334 QUIG-1007IL

NUTRITIONAL
SUPPLEMENTS AND
METHODS OF USING

SAME

159357 8 /6 /2002 159357 11/21/2006 ISSUED 8/6/2022

QR-334 QUIG-1007NZ

NUTRITIONAL
SUPPLEMENT AND

METHODS OF USING
IT

530187 8 /6 /2002   PUBLISHED 8/6/2022

QR-334 QUIG-1007KR

NUTRITIONAL
SUPPLEMENT AND

METHODS OF USING
IT

10-2004-7001862 8 /6 /2002   PENDING 8/6/2022

QR-334 QUIG-1007ZA

NUTRITIONAL
SUPPLEMENT AND

METHODS OF USING
IT

2003/9802 8 /6 /2002 2003/9802 7/28/2004 ISSUED 8/6/2022

         

QR-335 QUIG-1006US

COMPOSITION AND
METHOD FOR

REDUCING
RADIATION

DERMATITIS

09/993,003 11/6/2001 6,753,325 6/22/2004 ISSUED 11/6/2021

 
 



 
QUIG REF. MATTER NO. TITLE SERIAL NO. FILE DATE PATENT NO. ISSUE DATE STATUS EXPIRATION

QR-335 QUIG-06USCIP4

TOPICAL
COMPOSITIONS AND

METHODS FOR
TREATMENT OF

ADVERSE EFFECTS
OF IONIZING
RADIATION

10/288,761 11/6/2002   PUBLISHED 11/6/2021

QR-335 QUIG-1006AU2

TOPICAL
COMPOSITIONS AND

METHODS FOR
TREATMENT OF

ADVERSE EFFECTS
OF IONIZING
RADIATION

2002365155 11/6/2002   PENDING 11/6/2022

QR-335 QUIG-1006CA2

TOPICAL
COMPOSITIONS AND

METHODS FOR
TREATMENT OF

ADVERSE EFFECTS
OF IONIZING
RADIATION

2,465,888 11/6/2002   PENDING 11/6/2022

QR-335 QUIG-1006CN2

TOPICAL
COMPOSITIONS AND

METHODS FOR
TREATMENT OF

ADVERSE EFFECTS
OF IONIZING
RADIATION

02826541.6 11/6/2002   PUBLISHED 11/6/2022

QR-335 QUIG-1006EP2

TOPICAL
COMPOSITIONS AND

METHODS FOR
TREATMENT OF

ADVERSE EFFECTS
OF IONIZING
RADIATION

02803307.4 11/6/2002   PUBLISHED 11/6/2022

QR-335 QUIG-1006HK2

TOPICAL
COMPOSITIONS AND

METHODS FOR
TREATMENT OF

ADVERSE EFFECTS
OF IONIZING
RADIATION

05111253.4 12/8/2005   PUBLISHED 12/8/2025

QR-335 QUIG-1006IL2

TOPICAL
COMPOSITIONS AND

METHODS FOR
TREATMENT OF

ADVERSE EFFECTS
OF IONIZING
RADIATION

161775 11/6/2002   PENDING 11/6/2022

QR-335 QUIG-1006IN2

TOPICAL
COMPOSITIONS AND

METHODS FOR
TREATMENT OF

ADVERSE EFFECTS
OF IONIZING
RADIATION

01160/DELNP/2004 11/6/2002   PENDING 11/6/2022

QR-335 QUIG-1006JP2

TOPICAL
COMPOSITIONS AND

METHODS FOR
TREATMENT OF

ADVERSE EFFECTS
OF IONIZING
RADIATION

2003-552220 11/6/2002   PUBLISHED 11/6/2022

QR-335 QUIG-1006MX2

TOPICAL
COMPOSITIONS AND

METHODS FOR
TREATMENT OF

ADVERSE EFFECTS
OF IONIZING
RADIATION

PA/A/2004/004377 11/6/2002   PUBLISHED 11/6/2022

QR-335 QUIG-1006NZ2

TOPICAL
COMPOSITIONS AND

METHODS FOR
TREATMENT OF

ADVERSE EFFECTS
OF IONIZING
RADIATION

532775 11/6/2002   PUBLISHED 11/6/2022

QR-335 QUIG-1006ZA2

TOPICAL
COMPOSITIONS AND

METHODS FOR
TREATMENT OF

ADVERSE EFFECTS
OF IONIZING
RADIATION

2004/3365 11/6/2002 2004/3365 5/31/2006 ISSUED 11/6/2022

         

QR-336 QUIG-1006USCIP

COMPOSITION FOR
RADIATION

DERMATITIS AND
EXPOSURE

10/045,790 1/14/2002   PUBLISHED  



QR-336 QUIG-1006AU

NUTRITIONAL
SUPPLEMENTS AND

METHODS FOR
PREVENTION,

REDUCTION AND
TREATMENT OF

RADIATION INJURY

2002309615 5/1/2002   PENDING 5 /1 /2022

 
 
 



 
QUIG REF. MATTER NO. TITLE SERIAL NO. FILE DATE PATENT NO. ISSUE DATE STATUS EXPIRATION

QR-336 QUIG-1006CA

NUTRITIONAL
SUPPLEMENTS AND

METHODS FOR
PREVENTION,

REDUCTION AND
TREATMENT OF

RADIATION INJURY

2,465,945 5/1/2002   PENDING 5 /1 /2022

QR-336 QUIG-1006CN

NUTRITIONAL
SUPPLEMENTS AND

METHODS FOR
PREVENTION,

REDUCTION AND
TREATMENT OF

RADIATION INJURY

02822057.9 5 /1 /2002   PUBLISHED 5 /1 /2022

QR-336 QUIG-1006EP

NUTRITIONAL
SUPPLEMENTS AND

METHODS FOR
PREVENTION,

REDUCTION AND
TREATMENT OF

RADIATION INJURY

02736624.4 5 /1 /2002   PUBLISHED 5 /1 /2022

QR-336 QUIG-1006IL

NUTRITIONAL
SUPPLEMENTS AND

METHODS FOR
PREVENTION,

REDUCTION AND
TREATMENT OF

RADIATION INJURY

161774 5 /1 /2002   PENDING 5 /1 /2022

QR-336 QUIG-1006IN

NUTRITIONAL
SUPPLEMENTS AND

METHODS FOR
PREVENTION,

REDUCTION AND
TREATMENT OF

RADIATION INJURY

01165/DELNP/2004 5 /1 /2002   PENDING 5 /1 /2022

QR-336 QUIG-1006JP

NUTRITIONAL
SUPPLEMENTS AND

METHODS FOR
PREVENTION,

REDUCTION AND
TREATMENT OF

RADIATION INJURY

2003-541744 5 /1 /2002   PUBLISHED 5 /1 /2022

QR-336 QUIG-1006MX

NUTRITIONAL
SUPPLEMENTS AND

METHODS FOR
PREVENTION,

REDUCTION AND
TREATMENT OF

RADIATION INJURY

PA/A/2004/004376 5 /1 /2002   PUBLISHED 5 /1 /2022

QR-336 QUIG-1006NZ

NUTRITIONAL
SUPPLEMENTS AND

METHODS FOR
PREVENTION,

REDUCTION AND
TREATMENT OF

RADIATION INJURY

532774 5 /1 /2002   PENDING 5 /1 /2022

QR-336 QUIG-1006ZA

NUTRITIONAL
SUPPLEMENTS AND

METHODS FOR
PREVENTION,

REDUCTION AND
TREATMENT OF

RADIATION INJURY

2004/3364 5 /1 /2002   PENDING 5 /1 /2022

         

QR-433 QUIG-07USDIV2

COMPOSITIONS AND
METHODS FOR

TREATMENT OF
RHINOVIRUS

11/553,656 10/27/2006   PENDING 8 /6 /2021

         

QR-434 QUIG-07USCON4

COMPOSITIONS AND
METHODS FOR

TREATMENT OF
HERPES

11/371,974 3 /9 /2006 7,175,987 2 /13/2007 ISSUED 11/5 /2021

         

QR-435 QUIG-07USCIP2

ANTI-MICROBIAL
COMPOSITIONS AND
METHODS OF USING

SAME

10/359,889 2 /6 /2003   PUBLISHED 8 /6 /2021

         

QR-440 QUIG-07USDIV1

NUTRITIONAL
SUPPLEMENTS AND
METHODS OF USING

SAME

10/421,276 4 /23/2003 6,827,945 12/7 /2004 ISSUED 8 /6 /2021

         
 
 



 
QUIG REF. MATTER NO. TITLE SERIAL NO. FILE DATE PATENT NO. ISSUE DATE STATUS EXPIRATION

QR-433-437
QR-439

QR-441-441(a)
QR-444
QR-446

QUIG-7USCIP3

COMPOSITIONS AND
METHODS FOR
REDUCING THE

TRANSMISSIVITY OF
ILLNESSES

11/012,764 12/14/2004 7,166,435 1 /23/2007 ISSUED 11/5 /2021

QR-433-437
QR-439

QR-441-441(a)
QR-444
QR-446

QUIG-1007AU2
ANTI-MICROBIAL

METHODS AND
COMPOSITIONS

2003256736 7 /24/2003   PENDING 7 /24/2023

QR-433-437
QR-439

QR-441-441(a)
QR-444
QR-446

QUIG-1007CA2
ANTI-MICROBIAL

METHODS AND
COMPOSITIONS

2,495,447 7 /24/2003   PENDING 7 /24/2023

QR-433-437
QR-439

QR-441-441(a)
QR-444
QR-446

QUIG-1007CN2
ANTI-MICROBIAL

METHODS AND
COMPOSITIONS

03818966.6 7 /24/2003   PUBLISHED 7 /24/2023

QR-433-437
QR-439

QR-441-441(a)
QR-444
QR-446

QUIG-1007EP2
ANTI-MICROBIAL

METHODS AND
COMPOSITIONS

03766897.7 7 /24/2003   PUBLISHED 7 /24/2023

QR-433-437
QR-439

QR-441-441(a)
QR-444
QR-446

QUIG-1007HK2
ANTI-MICROBIAL

METHODS AND
COMPOSITIONS

05112150.6 12/29/2005   PUBLISHED 12/29/2025

QR-433-437
QR-439

QR-441-441(a)
QR-444
QR-446

QUIG-1007IL2
ANTI-MICROBIAL

METHODS AND
COMPOSITIONS

166608 7 /24/2003   PENDING 7 /24/2023

QR-433-437
QR-439

QR-441-441(a)
QR-444
QR-446

QUIG-1007IN2
ANTI-MICROBIAL

METHODS AND
COMPOSITIONS

258/DELNP/2005 7 /24/2003   PENDING 7 /24/2023

QR-433-437
QR-439

QR-441-441(a)
QR-444
QR-446

QUIG-1007JP2
ANTI-MICROBIAL

METHODS AND
COMPOSITIONS

2004-526143 7 /24/2003   PENDING 7 /24/2023

 
 



 
QUIG REF. MATTER NO. TITLE SERIAL NO. FILE DATE PATENT NO. ISSUE DATE STATUS EXPIRATION

QR-433-437
QR-439

QR-441-441(a)
QR-444
QR-446

QUIG-1007KR2
ANTI-MICROBIAL

METHODS AND
COMPOSITIONS

2005-7002080 7 /24/2003   PENDING 7 /24/2023

QR-433-437
QR-439

QR-441-441(a)
QR-444
QR-446

QUIG-1007MX2
ANTI-MICROBIAL

METHODS AND
COMPOSITIONS

PA/A/2005/001051 7 /24/2003   PENDING 7 /24/2023

QR-433-437
QR-439

QR-441-441(a)
QR-444
QR-446

QUIG-1007NZ2
ANTI-MICROBIAL

METHODS AND
COMPOSITIONS

537821 7 /24/2003   PENDING 7 /24/2023

QR-433-437
QR-439

QR-441-441(a)
QR-444
QR-446

QUIG-07WO3

COMPOSITIONS AND
METHODS FOR
REDUCING THE

TRANSMISSIVITY OF
ILLNESSES

PCT/US2005/045218 12/14/2005   PUBLISHED  

QR-433-437
QR-439

QR-441-441(a)
QR-444
QR-446

QUIG-1007ZA2
ANTI-MICROBIAL

METHODS AND
COMPOSITIONS

2005/0517 7 /24/2003 2005/0517 12/28/2005 ISSUED 7 /24/2023

 



EXHIBIT  31.1
 

OFFICER’S CERTIFICATION PURSUANT TO
RULE 13a-14(a)/15d-14(a) OF THE SECURITIES EXCHANGE ACT OF 1934

 
I, Ted Karkus, certify that:
 
1. I have reviewed this Quarterly Report on Form 10-Q of The Quigley Corporation;
 
2. Based on my knowledge, this Quarterly Report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the statements

made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this Quarterly Report;
 
3. Based on my knowledge, the financial statements, and other financial information included in this Quarterly Report, fairly present in all material respects the financial

condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this Quarterly Report;
 
4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange Act Rules 13a-

15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rule 131-15(f) and 15d015(f) for the registrant and have:
 

(a) designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to ensure that material
information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those entities, particularly during the period in
which this Quarterly Report is being prepared;

 
(b) designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our supervision, to provide

reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external purposes in accordance with generally
accepted accounting principles;

 
(c) evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this Quarterly Report our conclusions about the effectiveness of the

disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and
 

(d) disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent fiscal quarter (the
registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially affect, the registrant’s internal control
over financial reporting; and

 
5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the registrant’s auditors

and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):
 

(a) all significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably likely to adversely
affect the registrant’s ability to record, process, summarize and report financial information; and

 
(b) any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control over financial

reporting.

Date: August 14, 2009
By: /s/  Ted Karkus  

  Ted Karkus  
  Chairman of the Board and Chief Executive Officer  
  (Principal Executive Officer)  
 
 

 

 



EXHIBIT 31.2

OFFICER’S CERTIFICATION PURSUANT TO
RULE 13a-14(a)/15d-14(a) OF THE SECURITIES EXCHANGE ACT OF 1934

 
I, Gerard M. Gleeson, certify that:
 
1. I have reviewed this Quarterly Report on Form 10-Q of The Quigley Corporation;
 
2. Based on my knowledge, this Quarterly Report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the statements

made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this Quarterly Report;
 
3. Based on my knowledge, the financial statements, and other financial information included in this Quarterly Report, fairly present in all material respects the financial

condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this Quarterly Report;
 
4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange Act Rules 13a-

15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rule 131-15(f) and 15d015(f) for the registrant and have:
 

(a) designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to ensure that material
information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those entities, particularly during the period in
which this Quarterly Report is being prepared;

 
(b) designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our supervision, to provide

reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external purposes in accordance with generally
accepted accounting principles;

 
(c) evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this Quarterly Report our conclusions about the effectiveness of the

disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and
 

(d) disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent fiscal quarter (the
registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially affect, the registrant’s internal control
over financial reporting; and

 
5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the registrant’s auditors

and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):
 

(a) all significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably likely to adversely
affect the registrant’s ability to record, process, summarize and report financial information; and

 
(b) any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control over financial

reporting.

Date: August 14, 2009
By: /s/ Gerard M. Gleeson  

  Gerard M. Gleeson  
  Vice President, Chief Financial Officer  
  (Principal Accounting and Financial Officer)  
 
 

 

 
 



EXHIBIT 32.1

 
THE QUIGLEY CORPORATION

CERTIFICATION OF PRINCIPAL EXECUTIVE OFFICER
PURSUANT TO RULE 13a-14(b) OF THE SECURITIES EXCHANGE ACT OF 1934

AND 18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, Ted Karkus, Chief Executive Officer of The Quigley Corporation, a Nevada corporation (the “Registrant”), in connection with the Registrant’s Quarterly Report on Form 10-Q
for the period ended June 30, 2009, as filed with the Securities and Exchange Commission on the date hereof (the “Report”), do hereby represent, warrant and certify, in
compliance with Rule 13a-14(b) of the Securities Exchange Act of 1934 and 18 U.S.C Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that, to
the best of my knowledge:

        (1) The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended; and

        (2) The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Registrant.

 
 /s/  Ted Karkus  

  Ted Karkus  
  Chairman of the Board and  Chief Executive Officer  
  (Principal Executive Officer)  
  August 14, 2009  
 
 

 

 
 



EXHIBIT 32.2

 
THE QUIGLEY CORPORATION

CERTIFICATION OF PRINCIPAL FINANCIAL OFFICER
PURSUANT TO RULE 13a-14(b) OF THE SECURITIES EXCHANGE ACT OF 1934

AND 18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, Gerard Gleeson, Chief Financial Officer of The Quigley Corporation, a Nevada corporation (the “Registrant”), in connection with the Registrant’s Quarterly Report on Form 10-
Q for the period ended June 30, 2009, as filed with the Securities and Exchange Commission on the date hereof (the “Report”), do hereby represent, warrant and certify, in
compliance with Rule 13a-14(b) of the Securities Exchange Act of 1934 and 18 U.S.C Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that, to
the best of my knowledge:

        (1) The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended; and

        (2) The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Registrant.
 
 

 /s/  Gerard M. Gleeson  

  Gerard M. Gleeson  
  Vice President, Chief Financial Officer  
  (Principal Accounting and Financial Officer)  
  August 14, 2009  
 
 

 

 


